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Building Company Prestige 


E believe The Connecticut Mutual's new historical book- 
et "Since 1846,"" sets a new high mark in reader interest 
. Profusely illustrated, "Since 1846" presents a _pic- 

ture history of the United States since the days of the covered 
wagon and the Gold Rush. . . Important developments in the prog- 
ress of the family and the nation are closely intertwined with the 
forward march of The Connecticut Mutual through the years. 


/ cory ot “Since 1846" will be sent to interested parties on request 


to the Home Office or any of our general agencies 
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This Week: 
AT CHICAGO 


Two conventions of major importance are 
currently being held at Chicago. The 
American Life Convention is holding its 
twenty-eighth annual meeting at the Edge- 
water Beach Hotel while the National As- 
sociation of Insurance Agents holds forth in 
another big annual convention at the Drake. 
Early wire reports from both meetings are 
featured in the news ‘and magazine sections 
of this issue. 

* * * 


CONTRACTS 


J. E. McPhearson discusses the subject of 
mortgage loan contracts before the Legal 
Section, calling attention to the curreni 
difficulty in obtaining suitable agency repre- 
sentation. 

* * * 
REVIEW 

Judge Byron K. Elliott, general manager 
and counsel for the A.L.C. reviews the year 
in the legislatures and in Congress insofar 
as such activities have affected life insur- 


ance companies. 
* * 


WASHINGTONIAN 


President Daniel Boone, of the A.L.C., in 
his opening address advises company of- 
ficials to keep life insurance free from en- 
tangling financial alliances. His address is 
summarized on page 6. 


* * * 
HOME OFFICE 


The home office building of the Equitable 
Life of lowa is featured on this week's 
cover. An article describing the architec- 
tural features of the building appears on 
page 15. 


Next Week: 
ANTIQUE CONTRACTS 


Interesting typography and phrasing of 
@ fire insurance contract issued 145 years 
ago will be featured in reproduction on the 
front cover. Also, closing sessions of the 
American Life Convention and the N.A.I.A 
Convention: at Chicago will be reported. 








Is Uniformity Possible 


HE enigma of workmen’s compensation insurance has per- 

plexed and confounded those who, conscious of its social 

value aim to place its underwriting on a basis which will 
render utmost benefit to the stricken workman at a cost reason- 
able and equitable to the employer without financially embar- 
rassing the carriers chosen as repository for its funds. Perhaps 
a most potent barrier to a satisfactory solution rests in the 
essential differences in the laws governing its underwriting 
in the different states. Interlocking with these legislative vexa- 
tions are those more basic differentials in wage scales and 
price levels. To these difficulties is the stubborn fact that 
compensation insurance, through its intimate relationship with 
the great majority who are workers, becomes a vehicle for 
demagogic gesture wherein public policy is influenced by 
political maneuver and appeal to mass ignorance dominates 
rather than a conscientious effort to present the full case to 
the electorate. 

Supervising insurance officials proclaim a desire to aid in 
establishing adequate rates. They decry the necessity of con- 
stant appeals for adequacy in rates which involve of necessity 
upward revisions in their structure. They understand, how- 
ever, the economic situation fully and they are thoroughly 
versed in the variations between state laws which debar the 
use of statistics based on country-wide experiences. Under 
existing conditions, records in one state do not materially in- 
fluence in the determination of costs on similar hazards in 
other states. 

There is opportunity to perform a real service to society 
and industry by a cooperating effort to make compensation 
laws uniform between states wherefrom a national experience 
could be made available and a scale of benefits could be deter- 
mined in harmony with existing wage scales and readily ad- 
justable to their variations. Agents and company officials could 
back these efforts on the part of the supervisory officials to 
the ultimate advantage of themselves, their companies and 
the citizens of the respective states. 

The National Recovery Act with its attempt to establish 
minimum wage scales in industry wherever located and to 
eliminate price cutting is well designed to be a beneficial force 
for compensation carriers if the possibilities offered through 
it were bulwarked by efforts to obtain uniformity in the laws 
governing its underwriting in the different states. 


T.J.V.C. 
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EARLY REPORTS FROM THE 


President Daniel Boone 
Opens Meeting 


CuHIcaco, ILL., Oct. 11—Life insur- 
ance has had its hard days and sad days 
but is still the first business of the 
world, Daniel Boone, president, The 
American Life Convention and presi- 
dent, Midland Life Insurance Company, 
Kansas City, Missouri, declared this 
morning in opening the twenty-eighth 
annual meeting of the American Life 
Convention at the Edgewater Beach 
Hotel. He pointed out that the institu- 
tion of life insurance had met the 
troublesome problems of the great eco- 
nomic depression just as it had fought 
and won over the difficulties incident to 
the great World War and the influenza 
epidemic of 1918 and 1919. 

“An unprecedented economic situa- 
tion throughout the world brought a 
collapse of business,” he said. “Our 
banking structure became seriously 
threatened, and the failure of banks 
throughout the Nation to function nor- 
mally brought demands undreamed of 
from life insurance policyholders for 
loans and surrender values. But ‘it is 
an ill wind that blows no good’ and this 
economic upheaval has revealed to us, 
as it has to every business, some weak- 
nesses which have developed and re- 
quire elimination, and has given to us 
lessons which, if learned and heeded 
in the future, will be of lasting benefit. 

“The object lessons of the immediate 
past should, and I am quite sure that 
they will, direct us back to the early 
traditions and ideals upon which the 
foundation of life insurance is laid. 
They will eliminate selfishness and 
greed.” 

Mr. Boone then added that unless 
belief in the sacred character of life 
insurance reserves is part of a man’s 
religion he has no place in the admini- 
stration of a life insurance company, 
and that the promoter type of executive 
must be eliminated from the business. 

He advocated keeping life insurance 
free from entangling financial alliances, 
saying: 

“This is an era which sees the devel- 
opment of the conviction that institu- 
tions of high trust must preserve in- 
dependence of control from other in- 
stitutions of different kind. Security 
affiliates have been widely divorced 
from the banks following realization of 
the great damage done both to the bank 
and affiliate by the alliance. Apparent 
or undisclosed existence of bank in- 
fluence on the directorate can be, when 
properly used, of great service to the 
company; but the shadow of undue in- 


fluence and control lurking in the back- 
ground must be constantly watched.” 

Another lesson learned in recent 
years he said was that some of the 
frills and furbelows attached to life 
insurance policies lead to dangerous 
ground. 

“An outstanding departure from 
sound underwriting practice,” he con- 
tinued, “has been the addition to our 
life contracts of casualty benefits—total 
disability and double indemnity—of- 
fered at wholly inadequate rates.” He 
said that these concessions to the pol- 
icyholders had proved expensive to the 
insurance companies. 

He also deplored the gradual lower- 
ing, for competitive purposes solely, of 
rates, premium expense loading, and 
surrender charges. 

He also expressed the belief that too 
much stress had been laid upon the 
banking features of life insurance, a 
sales practice that was largely re- 
sponsible for the heavy demands for 
policy loans and cash surrenders made 
upon the companies during the past 
few years. He holds the view that in 
selling life insurance the primary pur- 
poses of the policy should ever be 
uppermost—namely the protection of 
the beneficiary or the creation of a 
future estate for the policyholder. 

(Concluded on page 12) 





Daniel Boone, President, American Life 
Convention 


Contracts with Mortgage 


Loan Agents 


CHICAGO, Oct. 10—The continued de- 
pressed conditions in agriculture have 
forced many farm loan agents out of 
business, and life insurance companies, 
as a consequence, have found them- 
selves without proper representatives 
to service loans already purchased, J. 
E. McPherson, treasurer, Business 
Men’s Assurance Company, Kansas 
City, Missouri, pointed out in his ad- 
dress on “Contracts with Mortgage 
Loan Agents” before the Financial Sec- 
tion during the afternoon session. 

Companies were also compelled to 
replace many mortgage loan agents 
who became unable to carry out their 
contracts, he added. 

Continuing he said, “At the close of 
1931 the mortgage loan investments of 
52 life insurance companies, holding 
approximately 92 per cent of the total 
admitted assets of all legal reserve com- 
panies, aggregated $7,088,978,000 and 
represented 38.4 per cent of their total 
investments. By the close of 1932 this 
percentage had decreased only 2 per 
cent. It is probable that during the 
present year this proportion has de- 
creased somewhat further. 

“While the major portion of invest- 
ment funds are presently going into 
government bonds, 28 of the larger life 
companies in the first eight months of 
this year invested nearly $40,000,000 in 
mortgage loans. The mortgage loans 
so purchased represented 10 per cent of 
the total investment of those companies 
as against 15 per cent invested in state, 
county, and municipal bonds. Invest- 
ment mortgage loans will unquestion- 
ably very largely increase in amount 
and proportion as time goes on.” 

He added, “It is exceedingly impor- 
tant, therefore, that the investment of 
these tremendous sums be safeguarded 
in every possible way. Protective mea- 
sures should begin with the acquisition 
of the loans. This involves the careful 
selection of agents through whom loans 
may be purchased.” 

In commenting on the form of con- 
tract with mortgage loan agents, he 
said that while such contracts must be 
equitable in their terms and provide 
reasonable compensation for the agent, 
every safeguard must be taken to as- 
sure the protection of the loan pur- 
chaser, such as guarantee that there 
are no defects in the title; that the 
notes and mortgages are the original 
instruments; that the signatures are 
genuine; that the mortgage is a valid 
first lien of record, etc. 
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A.L.C. MEETING AT CHICAGO 


Byron K. Elliott Reviews 
Life Insurance Year 


CHICAGO, ILL., Oct. 11—The 28 years 
f the American Life Convention, As- 
sociation of the Life Insurance Com- 
panies of the United States and Can- 
ada, have seen many changes take place 
in the national life of America, but 
none so great as those in process be- 
fore our eyes today, Byron K. Elliott 
of St. Louis, manager and general coun- 
sel of the Convention said in presenting 
his annual report upon “The Life In- 
surance Year.” 

“The first quarter of this century 
had previously tested the institution in 
almost every way then conceivable,” he 
continued. “War and peace, epidemics 
and periods of low mortality, depression 
and prosperity, all have fallen upon the 
legal reserve system and found it im- 
pregnable. 

“Mutations of great magnitude, dif- 
fering from those we have experienced 
in the past, are taking place before us 
today. It is probable that we are yet 
too close to them to discern their out- 
lines clearly. We recognize them, how- 
ever, as progressive changes in social 
relations and, perhaps, in the theory of 
government—a process which is rarely 
apparent to its full extent until it has 
been largely completed. 


Unprecedented Conditions 


“In the membership of the Conven- 
tion there are doubtless company ex- 
ecutives who feel the weight of the un- 
certainty resulting from incomplete 
perception of the social trend. Historic 
precedents and principles are never de- 
parted from without a general feeling 
of apprehension. New conditions have 
required new methods and new emer- 
gencies have necessitated new remedies, 
each with its possible far-reaching col- 
lateral effect upon society. Exactly 
what events will be ushered in by the 
next phase of this process we can only 
guess, 

“In the midst of this period of na- 
tional evolution, the institution of life 
insurance stands with no well-grounded 
fears. The business is unified as a 
natural result of a common basis of 
operation. The individual units of the 
industry are, with few exceptions, more 
homogeneous than the units of any 
other business. They operate in much 
the same manner under close regulation 
by the same group of supervisory offi- 
cials. They proceed upon the same legal 
reserve system and are naturally viewed 
as part of an institution of public ser- 
vice rather than as individual com- 
panies. 
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Judge Byron K. Elliott 


“There is great comfort in the fact 
that the true character and service of 
our business is coming to be fully recog- 
nized. There is quiet assurance in the 
knowledge that the institution of life 
insurance is so fundamental as to be 
universally adaptable to any new situa- 
tion, come what may, and so deeply 
woven into the life of the people as to 
be of necessity the ward of future 
statesmen.” 

Judge Elliott then pointed out that 
life insurance distributions in this 
country and Canada in 1932 passed all 
previous records and exceeded four 
billion dollars, equal to more than half 
of the money in circulation in this 
country. 

Touching upon legislation enactment 
of the past year he said that probably 
the most remarkable body of insurance 

(Concluded on page 14) 


Law-Makers Impose Upon 
Four “‘R’’ Privilege 

CHICAGO, Oct. 10—Roosevelt and the 
four “R’s”—Recovery, Relief, Reem- 
ployment and Revenue have become the 
by-words to which legislators would at- 
tach their chariots in an endeavor to 
scale the legislative heights, Ralph 
Kastner, attorney for the American 
Life Convention, declared this after- 
noon in opening his “Review of Legisla- 





tion and Departmental Action—1933” 
before the Legal Section. 
“With a distinct upheaval in the 


political complexion of the National 
Government, and in practically all state 
administrations, the winter months of 
1932 and the Legislative Sessions of 
1933 have witnessed the creation and 
progress of the so-called ‘New Deal’ 
and its extensive ramifications,” Mr. 
Kastner said in opening his address. 
“Codes, farm and home relief, prospec- 
tive inflation, and a myriad of other 
kindred subjects have become common 
place in the every day conversation of 
the average individual. The great bulk 
of these matters have a very definite 
application to our life insurance com- 
panies. 

“Every State in the Union, with the 
single exception of Mississippi, held a 
regular or special legislative session, 
since the last meeting of the American 
Life Convention. In the interim, also, 
Congress held a regular session, fol- 
lowed by a called session shortly follow- 
ing President Roosevelt’s assumption 
of office.” 

Mr. Kastner then pointed our that 
nearly 10,000 State and Congressional 
legislative proposals deemed of interest 
to the business of insurance companies 
in its various phases were reviewed by 
the Convention’s legislative bureau. 











Richard F. Baird 
Chairman 
Legal Section 
(Right) 


Rollin Young, 
Actuary, 
American Life 
Convention 


(Left) 

















With the Editors 


Lawyers and Financiers 


ARLY reports from the American 

Life Convention meeting being held 
this week in Chicago, indicate that the 
organization is staging about the most 
important series of sessions in a long 
and illustrous convention career. The 
Legal Section and the Financial Sec- 
tion, in which divisions always is cen- 
tered the heart of every major life in- 
surance problem, led the parade of dis- 
cussions with their meetings on Mon- 
day and Tuesday. The emergencies of 
the moment, of the past year, and as 
anticipated for the future, furnished 
an unofficial theme for these sessions 
and the discussions and the speakers 
went right to the core of every sched- 
uled subject. 

The legal business of the meeting 
emphasized the stress under which we 
are living and doing business today. 
The trials of the depression have been 
many and varied, tragic and personal 
in many cases, but long after time has 
healed the wounds of adversity and re- 
stored a satisfactory measure of pros- 
perity to the individual and the nation 
as a whole, the effects of this chaotic 
period will be mirrored in our laws, 
particularly in those dealing with 
financial regulation. As expressed by 
Sol H. Esarey, general counsel of the 
United Mutual Life Insurance Com- 
pany, Indianapolis, in an address on 
the subject of municipal bankruptcy 
and the effect of the period of emerg- 
ency on state and national financial 
regulations, it has “ripped up our 
Federal and State constitutions to a 
greater extent than the World War.” 
He rightly pointed out that the old- 
fashioned constitutional lawyer would 
be lost in the present day maze of re- 
peals and new enactments. 

This unprecedented epoc of change 
and trial was again emphasized in the 
review of legislation affecting life in- 
surance companies delivered by Attor- 
ney Ralph Kastner, of the headquarters 
staff of the American Life Convention. 
Pointing to the manner in which 
Roosevelt’s four “R’s” are being ex- 
ploited in some places—the four “R’s” 
being Recovery, Relief, Reemployment 
and Revenue—he warned against ac- 
ceptance of selfishly inspired projects 
masquerading under the New Deal 
cloak. It is interesting to observe that 
the legislative bureau of the American 
Life Convention examined nearly 10,000 
State and Congressional proposals 
deemed of- interest and concern to the 
business of life insurance during the 
past year. Also it reflects to the credit 
of the American public, and their rep- 


resentatives that a nominal fraction 
of these measures were enacted. And, 
needless to add, to the credit of the 
insurance company and organization 
legal representation whose eternal 
vigilance served as a check on a multi- 
tude of dangerous proposals. 


Forest Fires 

HILE it is probably true that the 

majority of forest fires are started 
through the instrumentality of human 
beings, it is also at least to be presumed 
that before the North American conti- 
nent was inhabited by man, there were 
periods when great forest fires, started 
by lightning, swept across thousands of 
acres. But, eliminating those conflagra- 
tions, there is no need to question the 
statement issued by the United States 
Department of Agriculture that an all- 
time low record in fire losses will be 
hung in the national forests this year. 
That is indicated by Forest Service re- 
ports received for 1933 up to the last 
week of September. There has been a 
decrease of nearly 60 per cent in burned 
area as compared with the same period 
last year. 

The reports show that an encourag- 
ing decrease in what are termed man- 
caused fires in the national forests up 
to Sept. 20 of this year. They number 
2951 which was more than 400 less than 
for the same period in 1932 and 500 less 
than for the five year average. The five 
year average of area burned over was 
over 600,000 acres per year. The area 
burned over so far this year is 128,635 
acres which is the lowest area burned 
over since 1906 and in terms of per- 
centage of total national forest area, is 
the lowest on record. 

One good turn not only deserves an- 
other but frequently of itself produces 
another. The Emergency Conservations 
camps established in the national for- 
ests as part of the great rehabilitation 
program seems to have not only helped 
the men who make up their enrollment 
and so removed a considerable number 
of people from unemployment and the 
destitution that goes with it, but the 
reports of the Department of Agricul- 
ture indicate that the men in these con- 
servation camps have responded quickly 
and energetically and with fine results 
to the calls to fight fires. In addition, 
new truck trails, horse trails and tele- 
phone lines constructed by them have 
greatly improved the opportunity to get 
men and equipment to the fires. 

Credit also has to be given to what, 
so far as forest fires are concerned, 
wculd be called favorable weather con- 
ditions. 


Courses in Insurance 


MONG insurance men as in every 
A other form of human activity 
some stand out far above the rest. This 
was true years ago, is true now and 
will always remain so, but if the aver- 
age insurance underwriter or agent of 
today is not far better equipped for his 
work than was his father in the same 
line it is his own fault. 

On another page in The Spectator 
today, mention is made of the course 
of lectures on inland marine insurance 
being delivered under the auspices of 
the Insurance Society of New York, 
Inc., as outlined by the Insurance Insti- 
tute of America, Inc. This is the first 
year that inland marine insurance has 
been treated as a separate course in 
this group of lectures which, not only 
in New York, but in many other parts 
of the country, are delivered during the 
fall and winter months. Taking simply 
those in New York, any young man 
or young woman, or, for that matter, 
any man or woman who may not be so 
young, can secure a most excellent 
grounding in the basic principles of in- 
surance by attending these lectures. 
And any one who would take the 
trouble to read through the list of lec- 
tures and the men who give them, would 
be impressed both by the thoroughness 
in which every phase of insurance is 
treated and also by the high standing 
of the men who deliver the lectures. 

Just how many will take these courses 
during the present season in New York 
cannot definitely be stated since in not 
all of the courses is the registration 
completed or the lectures begun, but 
it is safe to say that something like 600 
will be enrolled. 

Nearly twenty years ago the Insur- 
ance Society of New York, first obtain- 
ed certificates from the Insurance In- 
stitute of America, Inc., for the com- 
pletion of courses. Then for some years, 
the courses were dropped but were re- 
vived five or six years later. 

During the past year 170 lectures 
were delivered by 92 lecturers. The 
total number of students who registered 
for the courses were 604 of whom 465 
registered for the examinations of the 
Insurance Institute of America, Inc. 

To measure the results that have 
been attained would be difficult, but 
that in New York and elsewhere they 
have exercised a splendid influence 
there can be no question. It is all a 
part of the recognition of the leaders 
in the insurance world that the men 
who are to take a worthwhile part in 
insurance affairs must have the best 
possible equipment for the work. 
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Time 
Weekly News Review 


Seorge W. Skilton, comptroller 
the Connecticut General Life 
urance Company, is elected presi- 

ont of the Life Office Management 

ssociation at its annual meeting in 
cago. 


Opa >-o 





The Postal Union Life Insurance 
Company is formed at Los Angeles 
and reinsures all the California busi- 
ness of the Pacific States Life, ac- 


cording to R. L. Stevenson, who is | 


resigning as vice-president of the 
Pacific States Life to become man- 
aging head of the new company. 





T. Leigh Thompson, vice-president 
and manager of the casualty depart- 
ment of the National Life & Accident 
Insurance Company, Nashville, Tenn., 


withdraws from active. service at re- | 


tirement age. 





Sylvan B. Phillips, since 1928 vice- 
president of the Union Mutual Life 
Insurance Company of Portland, Me.., 
s elected president of the company, 
succeeding Arthur L. Bates, who re- 
signed recently after more than 60 
years with the company. 





Stockholders of the Atlantic Life 
Insurance Company of Richmond, Va. 
have been called to meet October 18 
to consider a proposal to decrease 
the issued and outstanding capital 
stock from $1,000,000 to $500,000 and 
to add $500,000 to surplus. 


Joseph B. Thompson, former super- 
ntendent of insurance of the state of 
Missouri, joins the agency department 
of the Kansas City Life Insurance 
Company. 


Joseph E. Lockwood resigns as 
assistant vice-president of the Guard- 
ian Life Insurance Company of New 
York to become Philadelphia genera! 
agent of the Home Life Insurance 
Company of New York. 





William B. Joyce, former president 
and later chairman of the board of 
the National Surety Corporation, re- 
siqns his position with the National 
Surety to become a broker in New 





York City, specializing in surety 
bonds. 
Stockholders of the Consolidated 


Indemnity have voted a merger be- 
tween that company and the Guard- 
an Casualty which the Consolidated 
has controlled for several months. 





George F. Coar, vice-president of 
the Globe Indemnity, dies from heart 
trouble at the Holley Hotel in New 
York City, where he made his home 





Gustetter is elected vice- 
president and F. Minot Blake is 
elected secretary of the Central 
States Fire of Wichita, Kan. 


Fred C. 





O. A. Dexter is advanced from the 
position of assistant secretary to sec- 
retary of the Granite State Fire 
Insurance Company, succeeding the 
late J. W. Emery. 
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In the Fire Prevention Show 








SOUNDINGS 


| ————By ROBERT WADE SHEEHAN ————) 














HE New York City tax program seems to have 
T one down under the barrage of criticism that 

assailed it from all sides. The Stock Exchange 
played a daring hand of poker which the city admin- 
istration feared to call. The insurance companies 
threat to “tell all” to policyholders proved a potent 
weapon along with their offer to assist municipal 
credit in legitimate ways. 

The whole spectacle provides a lesson in taxation 
—a lesson by no means applicable solely to New 
York City or State. The same illogic is perceivable 
in municipalities and states throughout the nation 
whenever an acute need for money arises. The 
capacity to pay theory seems always to guide the 
authorities in their search for revenue rather than 
the obligation to pay. Indeed, it is not true capacity 
so much as availability which singles out an industry 
as a tax target. 

When economy is genuinely practiced, it is usually 
unnecessary for a governmental unit to scare up new 
sources of revenue. If an extraordinary need does 
arise, however, the selections should be made after a 
scientific survey in which due consideration is shown 
for recognized economic and social principles. The 
tax authority should not, like a footpad, step out 
and knock the first prosperous appearing individual 
that comes along over the head. 

A unique method of raising funds is now being 
undertaken by the City of Newark. It consists mere- 
ly in going out and collecting some of the taxes 
already long overdue. It’s a little old-fashioned— 
this idea of paying one’s debts perhaps the 
American people can be reeducated to it. It is notable 
that the scheme has the backing and support of the 
Prudential Insurance Company and the Mutual 
Benefit Life, both domiciled in Newark. They are 
lending the talents of some of their executives to the 
committee formed to carry out the movement. 


but 
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Current Economic Trends 
>. 


For the first eight months of 1933 
the Class | railroads of the United 
States had net railway operating in- 
come of $227,666,122, which is 
equivalent to an annual rate of re- 
turn of 1.72 per cent on their prop- 
erty investment, as compared with 
$148,885,399, or 0.92 per cent on 
their property investment, in the like 
period of 1932. 





number of business failures 
in the United States in September 
was 116, compared with 1472 
business defaults involving $42,776,- 
049 in August, and was the lowest 
total of any month since 1920, Dun 
& Bradstreet, Inc., reports. 


The 





Composite average of 70 indus- 
trials on the New York Stock Ex- 
change for the week ended Oct. 7, 
1933, according to the New York 
Herald Tribune, closed Monday at 
123.46 and closed Saturday at 
125.70. 





Composite average of 30 rails for 
the same week closed Monday at 
34.17 and closed Saturday at 35.45. 





Composite average of 30 bonds 
on the New York Stock Exchange, for 
the same week, closed Monday at 
85.28 and closed Saturday at 85.55. 





Steel production for the country as 
a whole was slightly higher last week, 
but labor troubles in the plants of 
both steel makers and consumers are 
now threatening the progress of the 
industry, according to the Iron Age. 





Liquidation by holders of wheat 
on the Chicago Board of Trade 
many of whom bought on the belief 
there would be inflation, carried 
wheat prices down 3!/2 to 3% cents. 


Production of electricity in the 
United States for the week ended 
Sent. 30 showed a 10.2 per cent 
gain over the corresponding week 
of 1932, as compared with the qain 
of 9.9 per cent in the preceding 


week, 





Although production of all of the 
major automobile manufacturers, ex- 
cept Henry Ford, during September 
showed a 20 per cent decrease from 
August, the upward trend in com- 
parison to 1932 output continued to 
be shown by a 190 per cent gain 
over September of last year. 





The average real weekly earnings 
of individual industrial wage-earners 
declined 1.8 per cent in August be- 
cause of the rise in living costs, al- 
though the total purchasing power 
of the industrial wage-earning popu- 
lation increased because of an in- 
crease of 8.6 per cent in the num- 
ber of employed workers, according 





to the National Industrial Confer- 
ence Board. 

Loadings of revenue freight for 
the week ended Sept. 30 totaled 


661,827 cars, an increase of 9158 cars 
over the preceding week. 











HE inception of this scenario occured on a well travel- 

ed public highway. Two happy families, while picnic 

bound, had misjudged the speed of a limited train, and 
because of that one unfortunate error, had been delegated 
by an unseen power to depart from this active world for 
a land of mystic silence. 

Many progressive city newspapers acquainted the read- 
ing public with the facts. Such was a feature story, and 
many a printed column told of the awesome tale. One bold 
title read as follows: “Minister and Four Relatives Killed 
by Train After Picnic Lie Side by Side in Death.” 

Three days later a second feature story broke into print. 
“Crowds Block Traffic as Five Train Victims Are Buried,” 
read the title Pictures, too, supplemented the de- 
scriptive words. 

Of course, nothing could be done for the departed. Each 
one of them had passed on to eternity. Their records of 
life, with its thrills, joys, and sorrows were closed, but 
then, there were friends, neighbors and others. 

Eagerly, I scanned those many printed columns for the 
names of persons who might be interested in the purchase 
of new protection. Certainly, among those five thousand 
onlookers and mourners, who had attended the last rites, 
were many whom had been made to realize that life, even 
when at its best, is insecure and subject to an immediate 
recall. The news reporter must have had a _ similar 
thought as I, for he had interwoven amid the words of those 
several descriptive columns the names of four people. In- 
dividuals who had been active when the last sad rites were 
administered. 

My reconstructed story: 


lines 


Characters 
The Reverend and Mrs. O’Brien, Mr. and Mrs. O’Toole 
and Son. 
(Supporting cast in order of appearance: railroad employees— 
doctors—morticians—ministers—etc. ) 


Act I—A Country Highway 
Time 3 p.m. 


Curtain rises showing a new sedan automobile speeding 
along a paved highway toward an obscure railroad cross- 
ing. Faint sound of a shrill warning whistle echoes through 
the warm summer air. Dim outline of a rapid moving train 
disappears behind a high embankment. Race for right-of- 
way results in a tie. 

Screams—thunderous 
peaceful quiet. 


noise—bert steel—broken bodies 


HEADLINE 
PROSPECTING 


How to Sell Insurance 
Through Newspaper 


Leads; Article Number 
Six of a Series 


By 
W. E. COX, C.L. U. 


Hundreds of news boys dart about on busy street corners 
shouting Extra! Extra! 


Act II—Front Lawn and Auditorium of a Large City 
Church 


Time 2 p.m. Three days later 


Curtain rises showing five thousand people massed in 
street and auditorium of church filled to over-flowing. 
Five still gray caskets lay at rest before chancel. 
Soft organ music. Quartette sings. 
Three ministers aid in rendition of last service. 
Audible sighs, free flowing tears, handkerchiefs. 
Hundreds of news boys dart about on busy street corners 
shouting Extra! Extra! 
The Life Insurance and Service Picture 
Act III—Business Offices in a Large City 
Time: three days after close of Act II 


Minister’s study. 


Agent enters. Notes minister is quite old. Opens con- 
versation by referring to tragedy. Shows newspaper 


article. Learns minister is 71 years of age. Secures two 
names. Speaks words of good cheer—smiles—leaves. 

Minister’s study. 

Agent enters. Notes sallow complexion and degree of 
underweight. Opens conversation by referring to tragedy. 
Shows newspaper article. Learns minister has been re- 
jected by several companies. 

Agent discusses settlement options—tells of local trust 
service—explains value of contingent beneficiary clause. 

Minister tells agent that no relatives survive the five 
deceased. Tells about the sums of insurance on the lives 
of the deceased. 

Minister at agent’s suggestion telephones third minister. 
Also writes out introduction card to mortician and men- 
tions several names of neighbors. 

Agent thanks minister for helpful aid—offers to be of 
future service—speaks words of good cheer—smiles— 
leaves. 

Minister’s study. 

Agent enters. Smiles. Opens conversation by referring 
to tragedy. Shows newspaper article. 

Agent discusses installment options—value of con- 
tingent beneficiary clause. Tells of economic value of life 
—explains need for permanent, assured income. Mentions 
three most eventful parts of a man’s life—ages of struggle 
—accumulation—enjoyment. 
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Minister tells agent about family and invalid mother. 

Agent suggest a check be made of old policies before de- 
iding on new requirements. 

Minister assents—takes policies from desk, and sets time 

r future appointment. 

(One week later this case was closed and the premium 

as $136.00.) 

Mortician’s office. 

Agent enters. Notes atmosphere of room is solemn, 
gnified, quiet. Attendant points to private office, where 
agent sees a tall thin lipped man sitting at desk. 

Agent: “Well Mr. MacVey, from the many fine words that 
I heard today, you are entitled to a great deal of praise 
for the efficient way you conducted the O’Brien’s and 
O’Tooles’ funerals this past Monday.” 

(Agent pauses. Notes faint smile. Sees ego rising.) 


MacVey: Shifts slightly in chair. Compresses lips. Sur- 
veys agent through sharp but friendly eyes. Invites 
agent to be seated. 

Agent: Presents card of introduction. Smiles. Unfolds 


| 


newspaper page and places on top of desk. “There will 
be a good bit of state inheritance tax levied on the several 
life insurance policies of these estates. That is too bad 
and by the using of a little foresight, such a tax could 
have been avoided.” 

MacVey: Puckers and makes a whistling sound through 


lips. Looks at both introduction card and newspaper 
page. Ego grows. “Taxes!” Voice is positive and 
strong. “Taxes! You must be in error. Life insurance 


is free of all taxes.” 

Agent: Explains how a tax may be levied against one’s 
estate when there is no living named beneficiary. Tells 
of additional administrative expense. “You see Mr. Mac- 
Vey, each death creates a new debt, but many of those 
debts or levies against all that one may own, can be 
lessened, if the proper plans are made in advance.” 

MacVey: Ego gone. Face registers interest. Repuckers 
lips. Rubs hands. Looks directly at agent. “Well how 
can one plan ahead to meet such a situation.” 

Agent: Ignores question but asks several questions. Learns 
about three children, ages, nine, seven, and two. Ex- 
plains advantages of contingent beneficiary clause. Out- 
lines plan of protection that will cover all needs for in- 
come for Mrs. MacVey and the three children. 


Page 11 

MacVey: Face shows no interest. 

Agent: Discusses matter of children’s education. Notes in- 
terest and tells about interesting years to be enjoyed after 
the age of sixty. Cites situations of several persons who 

Shows picture of broken old man. Paints 

Mentions trip abroad. 

Lips pucker. Whistles 


are quite old. 
picture of income checks. 

MacVey: Faint smile grows on face. 
softly. (Implied consent for agent to proceed.) 

Agent: Knows that prospect’s want has been discovered. 
Decides to keep prospect thinking about old age income 
and to think with prospect. Shows how life insurance 
offers the easiest, safest, and best way to guarantee old 
age financial independence. Suggests check be made of 
present policies, and new purchase be made in propor- 
tion to need. 

MacVey: Sits quiet but looks into agent’s eyes. 
safe—takes out policies—holds with firm grip—locks di- 
rectly into agent’s eyes—displays reluctance — passes 
over policies. 

Agent: Looks over policies. 


Goes to 


Finds total to be $15,000.00. 
Notes two policies are payable to mother—learns mother 
is deceased. Notes one policy is payable to estate. Ex- 
presses surprise, but offers help in correcting condition. 
Notes all other policies are payable to Mrs. MacVey. 
Congratulates prospect on wise judgment used in pur- 
chase of present policies. Splendid. Well suited to pro- 
vide funds for old age. Shows how addition may be made, 
thus assuring larger income at age sixty. 

MacVey: Deeply interested. Asks about conservation of 
principal sum of present policies, in case of death—asks 
about size of income one would need in old age. 

Agent: Suggests that trust be created. Takes cue from 
name on desk pad. Mentions Happy Trust Company. 

MacVey: Face very serious. Nods head. 





Agent: Telephones for doctor. Explains such to be a 
preliminary step. Telephones trust official. Makes ap- 
pointment. Secures consent to take policies for an over- 


night study and to work out a brief. 
(The conference in the trust official’s office yielded a 
new sale that called for a premium of $208.00.) 

Agent: Consults list of gathered new names. Continues 
and continues. 


Cold selling! I wonder! 








IT IS THE LITTLE THINGS 


THAT COUNT 
By WALTER CLUFF* 


OTE the little things in 
life, for in them we are 
daily moulding our own 

possibilities for good or evil. 
You may think that what you 
have done this one time (we 
may say that you loafed an 
hour, you broke into your 
daily program, you indulged in 
frivolous conversation during 
the working hours; you failed 
to keep an appointment; you 
went to a ball game or the 
picture show) — you may 
think that these little indiscretions will not count 
against you, but they will count, and every time you 

















_ *Author of “Life Underwriting Efficiency” and “The Spirit of 


Underwriting.” 
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give way once it is easier to give way the second 
time. 

You cannot avoid the entry of these little care- 
less acts in the register of your character. There is 
an accountant within you that never omits any- 
thing, and will finally present the bill to you to be 
paid in full—“for the smallest stroke of virtue or 
of vice leaves its scar, tiny as that scar may be.” 

Rip Van Winkle always excused himself for his 
little derelictions, by saying: “I won’t count it this 
time.” He may not have counted it himself, we say 
you may not count it, but it is being counted down 
in your nerve cells, down in the fibres and molecules 
that make up your being. It is being counted and 
registered and stored up against you. Consequent- 
ly, through the whole process of human adjustment 
and progress, and this applies particularly to the 
life insurance man, the whole secret of your con- 
tinuing success is directly controlled by the little, 
seemingly insignificant daily acts. That is just why, 
day by day, consciously or unconsciously, we lay the 
yard stick upon our own possibilities of achieve- 
ment. That is why our destinies, so to speak, are 
in our own hands; that is why our thoughts finally 
control our actions, and make us what we are. 








Early Reports from the A.L.C. Convention 


**Mysterious Disappear- 
ances” and the Policy 
Inu., Oct. 10—In every 
Union except Louisiana, a 


CHICAGO, 
State of the 
presumption of death arises from long, 
unexplained absence from one’s home 
tidings, Frank E. 
Liberty National Life In- 
Birmingham, Ala., 
address on “Mysterious 


before the Legal Sec- 


without Spain, gen- 
eral counsel, 
surance Company, 
said in his 
Disappearances” 
tion. 

States the period of time 


before a presumption 


In a few 
that must elapse 
of death may be sustained is five years, 
but, at common law, seven years is the 
but the presumption 
arises it is usually required that dili- 
gent effort be made to find the absentee, 


minimum, before 


though the present tendency is toward 


relaxation of this requirement. 


Stranger than Fiction 
Admitting that in life 
are mysterious disapparance cases that 
are stranger than fiction, Mr. Spain 
did not permit himself to discuss the 
strange careers and changes of scene 


real there 


and fortune of living men who have 
disappeared to reappear years after 
they had been declared legally dead, 


but instead, confined himself strictly to 
the laws that apply when a holder of a 
life insurance policy disappears from 
his home and is not heard from again; 
how much time must elapse, and what 
efforts must be made to find him before 
his wife, mother, or other beneficiary 
of the policy can collect the insurance 
on his life, and what premiums are due 
on his insurance between the time he 
disappears and the date a court 
clares him to be legally dead. 

He pointed out that a minority of the 
courts that have passed on mysterious 
disappearance recognizing that 
the death is an arti- 
ficial rule, founded on convenience and 
necessity and not intended, therefore, 
to square with the facts in every case, 
treat the rule as the logical result of 
presumptions. “These hold 
that the continuance of life is presumed 
until it is have ended,” he 
continued, “or until the presumption 
of its continuance yields to the pre- 
sumption of death, and at that moment 


de- 


cases 


presumption of 


two cases 


shown to 


it ceases.” 

In the majority rule in America, as 
in England, the presumption of death 
extends only so far as to say the absen- 
tee is dead, and the time when he died 
must be established by other proof. 
Mr. Spain criticized the majority rule 
because out of its blind 
English precedent, 


in America 
adherence to an 


grow many of the most anomalous 
decisions, and refusal to the minority 
to follow has created an irreconcilable 
conflict of authority. 

“The distinction between the major- 
ity and the minority rules is of far- 
insurers and 
insureds,” he said, the 
minority rule that life was presumed to 
continue throughout the entire 
years in the absence of countervailing 
proof the parties would be in no doubi 
as to their rights and liability, the term 
for paying premiums being fixed, cer- 
tainty of lapse if premiums are not 
paid being self-evident, and operation of 
the statutes would require no specula- 
tion, whereas, under the majority rule, 
under which the time of death is not 
presumed but left for determination in 
each particular case, the parties are in 
doubt and uncertainty throughout the 
seven years; the beneficiary ceases to 
pay premiums at his peril lest if the 
death is found to have occurred later, a 
lapse of the policy resulting, and doubt 
as to when the statute of limitation 
begins and ends. 

“T make bold to say the majority rule 
is illogical, contrary to our well-estab- 


reaching significance to 


‘since under 


seven 


lished principles, and is oppressive and 
unfair to company and insured alike,” 
Mr. Spain concluded. 


Opening of Meeting 
(Concluded from page 6) 


“It is better to meet these issues 
squarely in the open today, while they 
are yet comparatively small, than to 
wait until they assume proportions that 
will make them difficult to control.” 

Mr. Boone, who was elected president 
of the American Life Convention at 
Toronto, in October, 1932, thanked the 
membership for their cooperation dur- 
ing the past year and especially com- 
mented upon the work of Judge Byron 
K. Elliott, Manager and General Coun- 
sel of the Convention and his corps of 
assistants, and the Executive Com- 
mittee during the past 12 months. He 
said that many men connected with life 
insurance at a great sacrifice of time 
and money had aided in the solution of 
the many grave problems that con- 
fronted the institution of life insurance 
and challenged those connected with the 
business individually and collectively 
in their handling. 

“It has indeed been a very busy year 
for the Convention as such,” he con- 
tinued, “and a most trying one for in- 
dividual company managements, but 
life insurance has again stood the test, 
and its strength and infallibility have 
been clearly demonstrated to the world. 


New Bills Are Fraught 
With Danger 


CHICAGO, Oct. 10— Declaring that 
Federal bills providing for municipal 
bankruptcy are an attempt by Act of 
Congress to extend Federal control over 
the states, Sol H. Esarey¥, general coun- 
sel, United Mutual Life Insurance Com- 
pany, Indianapolis, Ind., in an ad- 
dress on “Municipal Bankruptcy-Wil- 
cox Bill” before the Financial Section. 
He added that this proposed legisla- 
tion besides being fraught with great 
public danger, constitutes a violation of 
the Federal Constitution. 

“It constitutes a long step toward 
the utter destruction of the States,” he 
continued, “and takes from the States 
the unfettered power reserved and 
guaranteed to them by the Federal 
Constitution and which -for 144 years 
has served the country and the people 
alike with that local government which 
is so vital to the welfare of all English- 
speaking people. Such _ infringement 
should not be tolerated at this time and 
the legislation should be defeated. We 
do not want any municipal racketeer- 
ing.” 

In opening his address, Mr. Esarey 
said that the present depression has 
tested our financial regulations to the 
full. 

“It has ripped up our Federal and 
State Constitutions to a greater extent 
than the World War,” he added, “to a 
much greater extent than the Civil 
War. The old-fashioned constitutional 
lawyer of the Webster-Marshall-Story 
type would not recognize the country. 
The old landmarks are either bent to 
a point where they cannot be recog- 
they have been swept aside 
completely. While we are voting out 
the already nullified Eighteenth 
Amendment, we are enacting legisla- 
tion of such character that the Eight- 
eenth Amendment is tame in com- 
parison.” 

“One instance of such legislation is 
the various proposals for municipal 
bankruptcy. They are designed to en- 
force settlement by the majority rule 
regardless of contract. They propose to 
accelerate all of the indebtedness of 
municipalities and make it all come due 
in the peak of the depression when con- 
fessedly the financial condition of the 
municipalities is at the lowest ebb, and 
when they are least able to pay. Where 
bonds have been issued to be paid over 
a period of 20, 30 or 40 years, by taxes 
to be levied in the future, such bonds 
are now to be arbitrarily considered as 
due for the purpose of estimating the 
amount which the municipality will be 


nized or 
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able to pay.’ The principal and in- 
erest are then to be scaled down in ac- 
rdance with the desires and concep- 
ms of the majority and the opinion 
’ the court, provided the municipality 
ill sign on the dotted line. Having 
ached a fixed sum that is all a mu- 
cipality is ‘able to pay,’ all the re- 
ainder is written off.” 
He added that there is no provision 
restoring to the holders of the 
ynds, the property for which their 
1oney paid, and which the municipal- 
still hold and nor the 
ty turn over its property for the use 
and benefit of its others 
re compelled to do when they resort 
bankruptcy, but merely presents its 
“plan” for writing off the objectional 
amount, together with the names and 
addresses of the unfortunate bondhold- 


use, does 


les 


creditors as 


ers. 

In answer to the contention that an 
emergency exists for such Federal legis- 
lation to relieve municipalities which 
are sorely pressed for debt, he said 
the remedy in such cases cleariy lies 
with the states themselves. 

“State laws may limit the amount of 
indebtedness which municipalities may 
incur,” he continued. “They may pro- 
hibit indebtedness altogether. They may 
definitely fix the terms upon which con- 
tracts of municipalities may be obliga- 
tory. They may enact provisions by 
which municipalities may be discharged 
from liability. Such municipalities have 
and control the necessarily implied 
power to state the terms upon which 
they will borrow. They may write into 
their bonds any provisions which they 
desire and the creditor will be bound 
thereby.” 

He contended that the enactment of 
municipal bankruptcy laws will destroy 
the future market for municipal bonds. 


Penalties in Emergency 
Laws Seen 


CHICAGO, Oct. 10—Many of the so- 
called emergency laws, designed to re- 
lieve property owners from the undue 
share of Government costs imposed 
upon real estate, penalize the diligent 
and benefit those who do not promptly 
observe their obligations, Edward B. 


Raub, Jr., associate counsel, The 
Lafayette Life Insurance Company, 
Lafayette, Ind., said in discussing 


“Moratoria and Tax Relief’ before the 
Financial Section this morning. 

“In my opinion, most of the efforts 
to induce payment of delinquent taxes 
by reducing penalties and extending the 
period within which they may be paid, 
not only prolong the agony of taking 
the property from the hopeless delin- 
quent, but actually increase the amount 
of taxes not paid promptly,” he de- 
clared. “Much has heen said in the 
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the sad 
mortgage 

the 
have 
who 


last few years concerning 
plight of the debtor. Even 
moratoria have been upheld by 
court. Sympathy and leniency 
been the attitude toward those 
knowingly obligated themselves to pay 
and cannot, or will not carry out that 
obligation.” 

He then pointed out that theoretical- 
ly, at least, good government only de- 
sires the cost thereof to be defrayed 
by taxes and in few cases does the lend- 
er or the State actually desire the 
property. 

“As a young man and a lawyer,” he 
continued, “I fear the results of legal- 
izing defaults under the guise of an 
emergency. 

“Governments, sovereign states, mu- 
nicipalities and tax districts have wil- 
fully repudiated their obligations. 
Small wonder is it that an individual 
debtor feels inclined to welch on his 
contracts. In volume, the debtors voice 
today is the loudest. Nevertheless, if 
there is any weaith in the nation, then 
the country is solvent and the creditor 
than the 


is more to be considered 


debtor.” 


Breakdown in Service 


He said that one potent influence 
upon tax delinquency has the 
failure of the governmental officials to 
render service to the taxpayer in pro- 
portion to the taxes paid, and that if 
one hundred cents of the tax dollar 
was used to competently run the com- 
plex governmental machinery there 
would be less resentment among tax- 
payers generally toward tax levies 
against their property. 

“Life insurance companies have to 
pay their taxes promptly and receive 
no sympathy from the taxing author- 
ities,” he said, “and usually, as non- 
resident owners and lacking local po- 
litical influence, are unjustly discrimi- 
nated against. 

“In some cases local representatives 
have come to us and stated that we 
could employ certain persons who, upon 
receipt of handsome fees for ‘services 
rendered’ could get the assessed valua- 
tion of our properties reduced, result- 
ing in considerable tax saving. 

“Should we, as trustees for our poli- 
cyholders, enter into such collusive 
agreements and save their money for 
them?” he asked. “By conniving in 
such fashion we make it an attractive 
racket to be repeated in the future. 
Granted the taxes assessed against the 
company are too high, nevertheless, 
such efforts to secure a reduction sim- 
ply induce continued discrimination. If 
our local policyholders were informed 
that they were paying the costs, we 
would have a militant army combating 
such unfair practices. 


been 


(Concluded on page 14) 
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Discusses Policy Terms 
in “‘Sunstroke”’ 


CHICAGO, ILL., Oct. 9—Sunstroke or 
heat prostration is a disease and does 
not come within the terms of a policy of 
insurance against bodily injuries, sus- 
tained through external, violent and 
accidental means, J. F. Finlay, general 
counsel, Interstate Life and Accident 
Company, Chattanooga, Tenn., brought 
out in his address on “Sunstroke”’ be- 
fore the Legal Section at the opening 
session on Monday. 

He stated that unquestionably the 
weight of legal authority as established 
through leading court decisions recog- 
nizes that as a legal proposition, sun- 
stroke is a disease in the nature of a 
brain fever produced by excessive heat, 
in the same sense that pneumonia is a 
disease engendered by exposure to cold, 
and in the same sense that many other 
maladies and ills to which human flesh 
is heir, occasioned more or less directly 
by exposure to the vicissitudes of cli- 
mate, or atmosphere, are diseases. 

He cited numerous decisions by courts 
of last resort to prove his conclusion 
that the answer is “no” to each of these 
three questions: 1. Is sunstroke within 
the framework of the usual accident 
policy insurance against external, vio- 
lent and accidental means? 2.Is there 
conflict in Federal Circuits regarding 
the rule to be applied in sunstroke 
cases? 3.Is sunstroke a bodily injury? 

“There is the clearest kind of distinc- 
between ‘accidental death’ and 
death resulting from ‘accidental 
means,’” he continued, after pointing 
out that a sunstroke can be considered 
to be effected by accidental means only 
where it appears that some accidental 
and, as a result 


tion 


event has occurred, 
thereof, the insured has been exposed to 
the heat in a way not intended. 

“The Sixth Circuit Court of Appeals, 
applying this well known distinction 
between accident result and accidental 
means in the sunstroke case of Nick- 
man v. New York Life Insurance Com- 
pany, held: 

“Although it be accepted that Nick- 
man’s death was caused by his exposure 
to excessive heat it is just as evident 
that is was not caused by accident. 
The high temperature was not an ac- 
cident any more than excessive cold or 
an extraordinary storm. It was an un- 
usual atmospheric condition, but it was 
not unnatural nor did it spring up sud- 
denly after Nickman left home. Noth- 
ing occurred at any time to cause the 
insured to be involuntarily exposed. He 
went exactly when, where and as he 
intended to go throughout the day. He 
did just as he intended to do. He was 
exposed to no mishap or misadven- 


ture. 
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Judge Elliott Reviews 
Past Year 
(Concluded from page 7) 


legislation ever passed, certainly the 
most quickly enacted group of laws, 
are those generally referred to as the 
insurance emergency laws. 

Judge Elliott declared that this bank- 
ing and financial crisis threw a sudden 
and heavy responsibility upon the in- 
surance commissioners of the United 
States and that no mention can be 
made of this period without a recogni- 
tion of the courageous spirit with which 
these men faced the events which sur- 
rounded the conflagration of bank clos- 
ings. 

He pointed out that at the present 
time all but 11 States have either 
rescinded their emergency regulations 
or designated an early date when such 
action will be taken. 

“No regulations ever interrupted the 
performance of the insurance covenants 
of the life insurance contracts,” he con- 
tinued. “For some reason or other, the 
public did not give this fact equal em- 
phasis in news stories about the re- 
strictions on the secondary policy pro- 
visions for cash loans and cash sur- 
render payment. It is unlikely that the 
public generally knows that the pay- 
ment of death claims and _ other 


maturities went faithfully on at the 
rate of $18,000,000 per week. Almost 
a matter of history at this time, the 
restrictions have not caused the loss of 
a dollar to the policyholders. The only 
loss involved was the free insurance 
which the companies were required to 
give under regulations extending the 
grace period.” 

He declared there is no more interest- 
ing chapter in the history of State su- 
pervision of insurance than that de- 
scribing this emergency period, it being 
replete with dramatic action, vivid per- 
sonalities and great issues, and it must 
some time be written in detail. 

Judge Elliott, reviewing the work of 
the Convention’s headquarters in St. 
Louis during the year, stated that 
through its Legal and Legislative 
Bulletins and many special bulletins it 
had kept the membership and other 
interested fully advised of what was 
happening in the historic days im- 
mediately before and after the bank- 
ing crisis early this year. 

He commented upon the fact that the 
life insurance companies have effected 
many economies of administration dur- 
ing the year while the efficiency of 
management has increased to a high 
level. Selection of risks has been 
tightened, especially in the case of ap- 
plications for large amounts of insur- 
ance, he said. 


Penalties in Emergency 


Laws Seen 
(Concluded from page 13) 


“It may be true that there is sound 
reason for moratoria on tax payments 
and similar tax relief legislation and 
such action justified to prevent a com- 
plete collapse of our system of govern- 
ment, but it is my conclusion that the 
life insurance companies are not bene- 
fited thereby.” 

He showed that mounting tax delin- 
quencies have resulted in increasing 
defaults on municipal obligations, ard 
that the use of outstanding obligations 
of the municipality or taxing district 
as a means of paying current or delin- 
quent taxes due such municipality or 
district by the taxpayers presents an 
interesting question and that in some 
instances scrip issued by a county or 
municipality are accepted in payment 
for taxes. Some courts have ruled 
against accepting bonds in payment of 
taxes as discriminating against non- 
resident bondholders since the value of 
such bonds is depreciated by this prac- 
tice, yet are accepted at par for taxes. 


NOTICE 
A running story, containing a com- 
plete account of the general sessions 
will be printed next week. 
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YPICAL of this modern business 

architecture, dedicated to beauty 

as well as utility, is the new 18- 
story home office building of the Equi- 
table Life Insurance Company of Iowa. 
Covering one-quarter block and rising 
319 feet in the heart of Des Moines’ 
business section, it is the largest and 
tallest office building in the entire 
State. 

This new building symbolizes the 
achievement of the company during the 
past 56 years. From its location on 
the southwest corner of Sixth Avenue 
and Locust Street, it can look down 
with kindly reflection on the company’s 
first home at Third Street and Court 
Avenue, only a few blocks distant. 

Nearly three million dollars is in- 
vested in the property—$800,000 in the 
and more than $1,800,000 in the 
building itself, which rests on 1492 
concrete piles, sunk to bedrock, 50 feet 
below street level. And into the frame- 
work have gone 3600 tons of structural 
steel. 

Design and material combine to 
make the building as conspicuous for 
architectural beauty as for size. The 
exterior of the first three stories is fin- 
ished with polished Vermont granite. 
Above this the construction up to the 
fifteenth floor is of red face brick. 

Pointed piers of face brick run from 
the third to the eighteenth floors, ac- 
centuating the height and carrying out 
the Gothic design of the building. A 
ledge of terra cotta girdles the struc- 
ture at the fifteenth floor, and terra 
cotta panels separate the windows of 
the next two stories. The eighteenth 
story and the cornice are finished en- 
tirely in terra cotta. 

The base of the tower, which gives 
the building its last 93 feet of height, 
is of brick. Just beneath the observa- 
tion baleony, 280 feet from the street, 
the finish changes to deep cream terra 
cotta, which shades into pure white at 
the very top. 

In appearance, the interior matches 
the beauty of the exterior. Wains- 
coating in the first floor corridors is of 
Tavernelle marble and the flooring is 
of Tennessee marble. All trimming in 
the lobby, including the elevator doors, 
has a _ special silver-stippled finish 
and an ornamental marble architrave 
crowns each elevator entrance. 

Six retail stores occupy the first 
floor and 16 shops have space on the 
second floor. The Eauitable Life In- 
surance Company uses the five upper 
floors for its home office. This leaves 
the floors from three to thirteen for 
general offices. 

Although rooms on the office floors 
are arranged in suites of three, a re- 
ception room and two private offices, 
connection between suites can be easily 
made, so that tenants may secure what- 
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ever combination of rooms is best fitted 
to their needs. 

Terrazzo flooring is used on every 
floor except the first. The walls are 
finished in light cream. Doors, win- 
dows and casings are steel, with a 
handsome mahogany finish. The very 
latest design Corto radiation, giving 
greater efficiency than the old-fash- 
ioned type, insures year-’round com- 
fort. Due to the L-shaped construc- 
tion of the building above the second 
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floor, private offices in every suite are 
sure to have plenty of outdoor light, 
no matter how high adjacent buildings 
in later years may be built. 

Every detail of service has been 
provided. A fast elevator schedule, 
even at rush hours, is made possible 
by eight large passenger elevators, at- 
taining a speed of 600 feet per minute. 
Convenient outlets for electric current 
are installed in each office and ice 
water is piped to drinking fountains 
on every floor. In offices to be occu- 
pied by the medical profession, gas and 
compressed air are supplied. Electric 
current in the building is of the alter- 
nating type, which is best for X-ray 
work. All windows are to be equipped 
with Venetian blinds, providing maxi- 
mum comfort and ventilation with per- 
fect regulation of light. 

Although steel, concrete and tile con- 
struction makes the building as nearly 
fireproof as is humanly possible, a 
sprinkler system has been installed. In 
addition, two six-inch standpipes, with 
hose connections on every floor, run to 
a large tank in the tower. These water 
connections can be used by the fire de- 
partment to fight fires that might start 
in adjacent buildings. 

Such is the new Equitable Life of 
Iowa Building—a structure that not 
only marks the growth of a pioneer in- 
surance company but also presents con- 
vincing evidence of the commercial 
progress of Des Moines. 
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Early Sessions of American 


Life Convention Well Attended 





Legal and Financial Sections Launch Twenty-Eighth Annual 
Meeting Program With Discussions of Emergency Legis- 
lation Current and in Prospect at Chicago Meeting 


By T. J. V. CULLEN 





CHICAGO, Oct. 11—The National Recovery Administration, 
emergency legislation and existing moratoria laws, all of prime im- 
portance to life insurance, combined to make the session of the 
American Life Convention, which opened on Monday at the Edge- 
water Beach Hotel, one of the most important and significant in the 


organization’s history. 

The legal section under the chair- 
manship of R. F. Baird, general coun- 
sel of the Lincoln National Life, opened 
the meeting Monday, while the conven- 
tion proper opened on Wednesday. 
However, the members of the legal sec- 
tion, being the men immediately in 
touch with all phases of the current 
period of reconstruction, struck the 
theme with several addresses relative 
to emergency legislation. There was a 
large attendance on hand. 

The financial section, headed by 
Charles S. MacDonald, president of the 
Confederation Life, devoted most of its 
deliberations on Tuesday to the multi- 
tudinous problems incident to the in- 
vestment of funds during the current 
emergency. In his opening address Mr. 
Baird touched on two problems of out- 
standing importance, the emergency 
legislation and its effect on the consti- 
tution and the need for modified and 
uniform liquidation statutes for insur- 
ance companies. 

Others to discuss the emergency pro- 
gram were: C, Petrus Peterson, general 
counsel of the Bankers Life of Ne- 
braska, who presented a scholarly re- 
view, emphasizing the conflict between 
constitutional limitations and the police 
power of the state; S. S. Goldman, 
assistant counsel] of the Pan American 
Life, who discussed his paper; Dexter 
Hamilton, general counsel of the South- 
western Life, who spoke on “acquire- 
ment of title through foreclosure,” and 
Arthur S. Lyton of Chicago, who dis- 
cussed his paper. 

In discussing the emergency legisla- 
tion, Mr. Baird said: “The new legisla- 
tion appears revolutionary in the sense 

(Concluded on page 20) 








ALLAN E. BROSMITH IS 
NEW SECTION CHAIRMAN 


Cuicaco, Oct. 12—Allan E. Bro- 
smith, attorney for the Travelers Life 
Company, was elected chairman of the 
legal section of the American Life con- 
vention at the conclusion of its two-day 
session on Tuesday. Mr. Brosmith had 
served as secretary of the section, last 
year and his elevation to the chairman- 
ship was in accordance with a custom 
of many years standing. 

James C. Jones, Jr., St. Louis, of the 
counsel for the Central States Life 
Insurance Company, was elected secre- 
tary for the ensuing year. 

An actiowof outstanding importance 
at the closing session was the initiation 
of a movement to bring into the life 
insurance contract a clear statement 
of the liability of life insurance com- 
panies, and when it accrues in cases of 
mysterious disappearance. 

This subject was introduced by 
Frank E. Spain, general counsel of the 
Liberty National Life of Birmingham, 
and his paper was discussed by Julius 
C. Smith, general counsel for the Jef- 
ferson Standard Life of Greensboro. 
It was pointed out that the usual pre- 
sumption of death at the end of seven 
years absence, is required by statute in 
some states while in others it is con- 
sidered as a part of the common law. 

It also was pointed out that there is 
some confusion as to when the liability 
of the company accrues, whether as of 
the beginning of the seven-year period 
in cases where the missing person is 
duly adjudged dead by the court, or at 

(Concluded on page 20) 


Farm Problems Subject 
At Financial Session 


panies Cooperating to Bring 
Relief to Agricultural Belt 


By a Staff Correspondent 

Bulletin—O. J. Lacey, executive vice- 
president Minnesota Mutual, St. Paul, 
was elected chairman and H. B. Hill, 
president, Abraham Lincoln, Spring- 
field, secretary of the Financial section 
at the conclusion of their meeting 
Tuesday. ow 

CuicaGco, Oct. 12—How the United 
States Government is bringing aid to 
agriculture in its financial crisis was 
exhaustively presented at the morning 
session of the financial section of the 
American Life Convention on Tuesday. 
Presided over by the Section Chairman 
Charles S. MacDonald, president of the 
Confederation Life, of Toronto, assisted 
by O. D. Lacy, executive vice-president, 
of the Minnesota Mutual Life, of St. 
Paul, Minn., the relationship which the 
various farm aid bureaus bear to the 
institution of life insurance was fac- 
tually established in papers presented 
by men thoroughly qualified by experi- 
ence, training and perspective. 

In the absence of Fred Klawon, presi- 
dent of the Federal Land Bank of St. 
Paul, President E. Rice, of the Federal 
Land Bank of Louisville, gave an in- 
structive and comprehensive talk on 
the efforts of these farm banks to aid 
in the rehabilitation of agriculture on 
a countrywide basis. 

Federal Land Banks, he declared, are 
premier securities today, and although 
the situation still confronting the 
farmers can not be considered as most 
desirable, nevertheless, there is every 
indication that the acute stress has been 
relieved. As evidence he cited the fact 
that at the present time bank-owned 
farms were being sold at a profit. Mr. 
Rice recounted the difficulties confront- 
ing the farm credit bureau at the out- 
set of their activities, through the 
availability of two billion dollars for 
farm aid. 

Concluding, Mr. Rice stated that 
until agriculture can stand alone and 
erect, neither industry nor commerce 
can be prosperous. Agriculture is basic, 
and upon its success all else depends. 

(Concluded on page 24) 
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E. H. Norene Joins 


Connecticut Mutual 


Made Assist. Supt. of Agencies; 
George F. B. Smith Promoted; 
E. C. Andersen Is Advanced 


[Three important changes in the 
agency department of The Connecticut 
Mutual Life Insurance Company of 
Hartford were announced last Friday 
by James Lee Loomis, president. 

Edwin H. Norene, formerly super- 
visor of agencies for the Fidelity Mu- 
tual, becomes assistant superintendent 

f agencies, George F. B. Smith is pro- 
moted to a similar office, and Edward 
C. Andersen becomes educational direc- 
tor. Both Mr. Smith and Mr. Ander- 
sen have been serving The Connecticut 
Mutual for some time in the capacity of 
agency assistants. 

Edwin H. Norene was born in Port- 


land, Ore., and attended Willamette 
University at Salem, Ore. He started 
in life insurance work as a clerk in 


one of the west coast offices of the New 
York Life. 

He is a former secretary and a form- 
er president of the General Agents and 


Life Insurance Managers Association 
of Seattle, Wash. 
The other new assistant superin- 


tendent of agencies, George F. B. Smith, 
is promoted to this position from his 


former post of agency assistant. He 
was born in Detroit. Mr. Smith is a 
graduate of Amherst College and a 


member of Beta Theta Pi fraternity. 

The new educational director, Edward 
C. Andersen, entered the home office 
upon graduation from Trinity College 
in 1922, and for several years has been 
closely identified with the field and ser- 
vice angles of various phases of sell- 
ing. He was made agency assistant in 
September, 1929. 


Promoted by Prudential 

The promotions of William J. Kreish, 
John V. Elmo and Edward F. Hogan, 
all members of the field staff of the 
Prudential Insurance Company of 
America, were effective on Monday, 
Oct. 9. Each became a superintendent. 

William J. Kreish, who is now super- 
intendent of the Buffalo No. 5 district, 
was formerly an assistant superinten- 
dent in the Chicago No. 6 district, where 
he enrolled as an agent on March 7, 
1927. 
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INDUSTRIAL INSURERS’ 
CONFERENCE 


The Annual Meeting of the Industrial 
Insurers’ Conference, originally planned 
for October [1-13 at French Lick 
Springs, Ind., was postponed in order 
not to conflict with other meetings in 
progress on the same dates, and will 
be held, as previously announced to 
the membership, at the same place 
October 16 to 18, inclusive. . T. 
Burr, actuary of the Durham Life, 
Raleigh, N. C., is president of the 


organization. 











Life Medical Directors 
Convening at Toronto 


Leading Companies of the United 
States and Canada Will Be Repre- 
sented at Annual Meeting 


New York, Oct. 10—When the 
nual convention of the Association of 
Life Insurance Medical Directors of 
America is called to order at the Royal 
York Hotel, Toronto, Ont., Canada, on 
Thursday, Oct. 12, it is expected that 
150 members, representing leading life 


an- 


insurance companies throughout the 
United States and Canada, will be 
present. 


The convention is to extend over two 
days and there will be a series of meet- 
ings during which questions of universal 
interest to medical directors will be con- 
sidered and discussed from the floor by 
competent authorities. 

Dr. H. Crawford Scadding, M.D., of 
the Canada Life Assurance Company 
and president of the Association, will 
occupy the chair at each session. 

The forty-fourth annual dinner of 
the association will be held at the Royal 
York Hotel, convention headquarters, 
on Thursday evening, Oct. 12. 


Celebrate Anniversary Month 

October 5 of this year marked the 
sixth anniversary of the founding of 
the Bankers National Life Insurance 
Company, Jersey City, N. J. Starting 
from scratch six years ago, the com- 
pany has a steady and healthy growth. 
Receive Institute Certificates 

Six members of the home office staff 
of Brooklyn National Life Insurance 
Company completed successfully the 
two-year Life Insurance course given 
by the Insurance Institute of America. 
Those receiving certificates were as fol- 


lows: Harold Silver, Melba Hough, 
Sarah McSorley, Lillian Greenhut, 


Robert J. Werdermann, Peter Christie. 


Insurance Legislation 
Planned in Missouri 


Governor Park Outlines Program 
in Call for Special Session to 
Convene Next Week, Oct. 17 


A revision of the Missouri insurance 
laws, providing for the compulsory 
registration of life insurance policies 
and giving the State Superintendent 
of Insurance the right under court 
supervision, to conduct and operate re- 
ceivership and rehabilitate insurance 
companies were among the subjects in- 
cluded in the special legislative pro- 
gram outlined by Governor Guy B. 
Park in his call sent out Oct. 4, direct- 
ing the members of the Missouri Gen- 
eral Assembly to convene in special 
session at Jefferson City on Oct. 17. 

The call also provides for a revision 
of the laws governing the investment 
of funds by insurance companies and 
to permit companies to take advantage 
of the Home Owners’ Loan Corporation 
Act. 

The special legislative program also 
specifies other far-reaching measures 
to bolster up the depleted state revenues 
and to provide additional funds for the 
relief of the poor and unemployed, so 
that the state can obtain its share of 
Federal funds for that purpose, 

Among the tax raising measures sug- 
gested are an increase in the corpora- 
tion franchise tax, a general sales tax, 
a gross sales tax and any other consti- 
tutional method for raising revenue; 
to provide revenue and ways and means 
for emergency relief and to eliminate 
the 5-cent general property tax. 

The recommendations as to the re- 
vision of the insurance laws are the re- 
sult of a request made by State Super- 
intendent of Insurance R. Emmet 
O’Malley and are the result of the col- 
lapse of the Missouri State Life. 

At present there is no provision under 
the Missouri insurance law for an 
operating receivership for insurance 
companies, so that the superintendent 
of insurance must either liquidate em- 
barrassed companies or sell their as- 
sets and insurance to some other con- 
cern. 

It is believed that the governor’s call 
is broad enough to embrace Super- 
intendent O’Malley’s suggestion that in- 
surance companies be barred from in- 
vesting in the stocks of other insur- 
ance concerns and from lending any of 
their fund such such stocks 
securities. 
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Series of Meetings day, October 2nd, a similar meeting (Conn. Mutual Changes 
. was held at the Hotel New Yorker in eo .° 

Held by the Guardian New York City with the members of 1934 Dividend Scale 

A second series of three one-day the Guardian’s ten agencies in the New dividend and interest scales 
sales meetings were held during the metropolitan district and of its agen- contemplated for 1934 by The Connecti- 
past week for representatives of The cies at Hartford and Boston in attend- cut Mutual Life Insurance Company of 
Guardian Life Insurance Company of ance. Hartford, were announced by the board 
America. At the Hotel Syracuse in Third in the series was the meeting of directors of the company at a recent 
Syracuse, N. Y., the members of the at the Lord Baltimore Hotel in Balti- meeting. 


Buffalo, Rochester, Albany and Syra- 
Agencies gathered on Saturday, 
On the following Mon- 


cuse 


September 30th. 


more, Md., on Wednesday, October 4th, 
with delegations from the Pittsburgh, 
Philadelphia, etc., attending. 
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Achievement often is the child of 


disappointment and discouragement, 


but never of DOUBT. 


Repeated rebuffs failed to 
deter Columbus, because 
he never DOUBTED his 
theory that the earth was 
round. And he was pre- 
pared. 


Be confident of your Success 
by making sure you are 


right— 


Then Go Ahead! 


Iusuraurce Company of America 
Epwarp D. Durrre.p, President 


Home Office, Newark, New Jersey 


Drawhack 


Che Prudential 











The proposed new dividend scale rep- 
resents an average reduction in the 
dividend itself of about 25 per cent as 
compared with the 1933 scale, while the 
1934 interest rate to be allowed on 
interest, income settlements, accumulat- 
ing dividends and advance premium 
deposit is to be 4.4 per cent, contrasted 
with the 1933 scale of 4.6 per cent. 

In commenting on the plans contem- 
plated for 1934, James Lee Loomis, 
president, states that the company’s 
mortality experience for the first nine 
months of 1933 is 59 per cent of the ex- 
pected, and is slightly more favorable 
than for the corresponding period last 
year, but somewhat above the normal 
for a two or three-year period. 





Joins John Hancock 
As Associated Counsel 


Harold J. Taylor, for the past twelve 
years counsel of the Massachusetts In- 
surance Department, has been ap- 
pointed associate counsel for the John 
Hancock Mutual Life Insurance Com- 
pany, a place in the legal department 
having been vacated by the recent death 
of Francis B. Patten after forty years 
of service. 


"Salary Continuance Plan" 


To stimulate interest in their new 
“Salary Continuance Plan” the Great- 
West Life Assurance Company have 
mailed to all their agents a specimen 
policy jacket which contains a specimen 
of the certificate which becomes part of 
a policy where it is desired to have the 
proceeds payable to the beneficiary for 
twelve consecutive months. 





Great-West Life 
Shows Big Increase 

The Great-West Life reports an in- 
crease in both the number and amount 
of applications received during the 
month of September, 1933, as compared 
with the same month last year. 

The increase is fairly general over 
the territory, nearly all branches par- 
ticipating. 
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Continental Assurance 
One-Two-O Club Meets 


Cuicaco, Oct. 2—An unusually large 
crowd of agents of the Continental As- 
urance Company, approximately 125 in 
number, attended the company’s annual 
One-Two-O Club convention at the 
Edgewater Beach Hotel last week. Pre- 
ceding it the general agents’ and man- 
agers’ association held its meeting and 
immediately afterward the President’s 
‘lub departed for its annual trip to 
Bermuda. President Herman Behrens 
was directly in charge of this party. 

Officers elected by the general agents 
and managers follow: Allen M. Reager, 
Louisville, president; Luther Moor, 
Dayton, vice-president, and William 
Hargarten, Milwaukee, secretary-treas- 
urer. All were held over from last year. 
The new directors include Eugene G. 
Adams, Washington; E. L. Grant, Chi- 
eago; Nelson Kincaid, Michigan, while 
M. L. Killian, Canton, Ohio, was re- 
elected. 





Atlantic Life Plans to 
Adjust Capital Structure 


Notice has been sent to the stockhold- 
ers of Atlantic Life Insurance Company 
of Richmond, Va., of a special meeting 
to be held on October 18th for the pur- 
pose of approving the recommendation 
of the company’s board of directors that 
the par value of the 10,000 shares of 
capital stock be reduced from $100 to 
$50 a share, thus transferring $500,000 
to surplus account, and setting the capi- 
tal of the company at $500,000. 





New Investment Measure 


Life insurance companies of Illinois 
would be permitted to invest in the 
bonds issued by the Home Owners’ Loan 
Corporation, under a bill now being con- 
sidered by the special session of the 
Illinois General Assembly. It is con- 
sidering ways and means of raising 
funds for emergency relief purposes. 
The bill is House Bill No. 1. It would 
permit life insurance companies to in- 
vest up to 20 per cent of their admitted 
assets in such bonds. 





Appointed Branch Manager 


George T. Carmona, former manager 
for the California-Western States 
Life at San Francisco and more re- 
cently engaged in personal production 
for the Occidental Life, has been ap- 
pointed branch manager for the latter 
company’s branch office at Oakland, 
Calif., in charge of the East Bay area. 
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Sales Congress and Election 
By South Dakota Underwriters 


The South Dakota Association of 
Life Underwriters will hold a Sales 
Congress, constituted by all of the local 
associations in the state, southern North 
Dakota and western Minnesota, at Wa- 
tertown, South Dakota, on Saturday, 
October 21st. This is the second event 
of this nature held by the State Asso- 
ciation this year and promises to be 


one of outstanding interest to all of 
the underwriters of this territory. In 
addition to the local talent that will ap- 
pear on the program, a number of 
prominent underwriters from outside 
will be present, including Roger B. 
Hull, of the National Association; Har- 
old B. Cummings, vice-president of the 
Minnesota Mutual, and other promi- 
nent speakers. An invitation has been 
extended to C. Vivian Anderson, pres- 
ident of the National Association. 





NYLIC 
ANNUITIES 


In order further to meet the demand for retirement incomes 
among men who must also have protection for their families 
until their policies mature, the New York Life has just issued 
anew contract called the Annuity Endowment. 


This contract provides for an annuity of, say, $100 a month 
to start “automatically” at age 65 with an option of $13,400 
as a cash endowment in lieu thereof, and also provides guar- 
anteed values in event of lapse. Provision is also made in 
this flexible contract for annuities to begin at various op- 
tional ages. 


Insurance protection for beneficiaries is provided up to age 
65. For a $100 monthly annuity, $10,000 or the guaranteed 
cash value, whichever is greater, would be paid at death. 
The cash value would exceed $10,000 in the later years of 
the contract. 


For women who want a retirement income without protec- 
tion for their families, there are retirement, accumulative 
and immediate annuities. For women who want a retirement 
income with protection for their families, there is a wide 
variety of endowment contracts with optional annuities. All 
New York Life endowment or life policies now being issued 
offer the insured an annuity under the optional methods of 
settlement. 


The New York Life agent is thus well-equipped with con- 
tracts to meet the growing popular demand for life incomes 
guaranteed by a strong, legal reserve life insurance company. 


NEW YORK LIFE 
INSURANCE COMPANY 


51 Madison Avenue 
New York, N. Y. 


Home Office Building 
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Early Sessions of 
A.L.C. Meeting 


(Concluded from page 16) 


that it has created a new method of 
applying the principles of the Nation’s 
constitution with the apparent intent 
of avoiding infraction of the funda- 
mentals. 

“The success of this attempt may be 
challenged by orthodox constitutional 
lawyers on the premise that some of the 
procedure is in conflict with the con- 
stitution, but it may be well to remem- 
ber that with the lapse of time, with 
advancing civilization, it is natural and 
apparently sensible that, without de- 
struction of the principles of that 
revered document we call the constitu- 
tion, a flexible construction must be 
applied to those principles that pace 
may be kept with the changed social, 
industrial and economic conditions. 

“We have a new social order and our 
pattern must be altered to fit the cloth. 
This should impose no onerous burden 
on life insurance because of the co- 
operative spirit with which that busi- 
ness is conducted and the high standard 
of its ethics.” 

In discussing uniform liquidation 
laws, Mr. Baird has the following to 
say: 

“While the mortality among insur- 
ance companies has not been excessive, 
or, as yet, alarming, it is recognized 
as a potent fact that the odium which 
attaches to the ordinary receivership is 
distasteful and detrimental, that policy- 
holders become alarmed, that the busi- 
ness is subject to raids and depletions, 
together with many other destructive 
elements, the major portion of which 
may be avoided by an orderly, free from 
undue publicity, yet open and above 
board taking over of the business by 
some other concern or a reinsuring of 
the same with proper and appropriate 
liens through some legal method other 
than that required by the receivership 
laws of the various states.” 

He pointed out that a uniform liqui- 
dation statute is being considered by 
the national convention of insurance 
commissioners and he advocated the 
appointment of a committee from the 
section to aid in this work in coopera- 
tion with committees from other insur- 
ance legal organizations. 

Mr. Peterson summarized his survey 
of emergency laws, in part, as follows: 

Emergency legislation relating to 
policy loan and cash surrender values 
is readily assimilated to the established 








PRUDENTIAL RECEPTION 


Several hundred of the most promi- 
nent citizens of the metropolitan dis- 
trict will attend the reception and 
luncheon given by the Prudential In- 
surance Company of America Fri- 
day, Oct. 13, at the home offices in 
Newark, N. J. This occasion will 
mark the fifty-eighth anniversary of 
the company. 








field of police power over businesses 
or callings affected with a public inter- 
est, and, granting the emergency and 
the reasonableness of the limitation, 
contract rights yield to the police 
power. 

The authority of the executive to as- 
certain the end of the emergency and, 
by proclamation to end the life of the 
law, does not constitute an unauthor- 
ized delegation of legislative power and 
the authority to promulgate rules and 
regulations, while seemingly unrestrict- 
ed is in fact limited by the nature of 
the field in which the authority is ex- 
ercised, and seems within the principles 
approved in earlier decisions. 

The reasonableness of the regula- 
tions promulgated is attested by their 
universal acceptance without litigation. 

In his discussion Mr. Goldman said 
that in view of the protracted delays 
incident to foreclosure procedure, it 
might be well to start foreclosure suits 
now so that the delays will run concur- 
rently with the moratorium laws. 

J. F. Finlay, general counsel of the 
Interstate Life and Accident of Chat- 
tanooga, discussed sunstroke as an ac- 
cident and quoted many decisions to 
show that the courts have overruled 


Allan E. Brosmith 
Section Chairman 
(Concluded from page 16) 


the end of the seven years on the day 
the order is entered. 

The latter point was recommended 
and Mr. Spain proposed a clause to be 
included in the contracts which would 
clear up the confusion in mysterious 
disappearance cases and also at the 
same time protect the companies fron: 
the whims of judges and juries. A com- 
mittee to consider this proposition was 
authorized. 

Other speakers on Tuesday included 
John R. Schindel, general counsel of 
the Columbia Life; Major W. Calvin 
Wells, general counsel of the Lamar 
Life; C. J. Cover, assistant counsel of 
the Lincoln National; Claude H. Voor- 
hees, counsel of the Connecticut Gen- 
eral, and Ralph H. Kastner, attorney 
for the Convention. 








the claim of accident. In his discus- 
sion Sam B. Sebree, associate counsel 
of the Midland Life of Kansas City, 
argued that recent medical tests have 
proved that excessive heat frequently 
arouses latent diseases in the indi- 
viduals and it is from the effect of 
these diseases that the fatality occurs. 
He contended that this eliminates the 
claim of accident. 

The members of the convention were 
guests of the convention at luncheon 
on Monday at which former United 
States Senator Otis F. Glenn of Illinois 
was the speaker. 

Chairman Baird appointed the fol- 
lowing resolutions committee: Allen 
May, Francis V. Keesling, C. F. O’Don- 
nell, R. W. Malone, F. J. Wright and 
J. W. Kinsinger. 
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|'GIRARD LIFE INSURANCE CO. 
Opposite Independence Hall, Philadelphia, Pa. 
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W. Howard Cox Sees Life 
Sales Facing New Era 

Ringing down the curtain on depres- 
sion era sales methods in the Insurance 
business with statements based upon 
facts and figures, W. Howard Cox, pres- 
ident of the Union Central Life, in open- 
ing the company’s annual managerial 
conference in Cincinnati recently, told 
the assembly of branch managers from 
all important offices in the country that 
the Union Central was preparing to 
launch one of the most intensive sales 
efforts in its history with a drastically 
new set-up in advertising, promotion 
and policy forms designed to fit the new 
economic recovery period. A group pic- 
ture of the attending agents and execu- 
tives appears on this page. 


Fight on Heart Disease 
ls Not Entirely Lost 


The battle against heart disease is 
not being lost, although it is becoming 
an increasingly serious problem with 
the aging of the population. Heart 
disease is much less frequent among 
children and young adults than ever 
before, because of the decrease in rheu- 
matic fever, syphilis, and scarlet fever 
and the other communicable diseases of 
childhood, although it is increasing 
among older people. 

This hopeful side of the work done 
by public health officers was empha- 
sized in “Favorable Aspects of Heart 
Disease with Special Reference to the 
Health Officer,” a study presented to 
the annual meeting of the American 
Public Health Association at Indianap- 
olis last week by Dr. Louis I. Dublin, 
third vice-president and statistician, 
and Dr. Donald B. Armstrong, third 
vice-president, of the Metropolitan Life 
Insurance Company. 





Massachusetts Mutual 
a synonym for 
Quality and Excellence 
in 
Life Insurance 


Massachusetts 
Mutual Life 


Insurance Co. 


Springfield, Massachusetts 
Organized 1851 


More Than Two Billion Dollars of 


Insurance in Force 














Charles M. Biscay, advertising manager of 

The Western and Southern Life Insurance 

Company, who has been appointed colonel 

of the Cincinnati NRA, in charge of 
publicity. 








ful work is quickly rewarded. 


tendent of Agents. 


GeEorGE W. Curtis, President 
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New York and Ohio OPENINGS 


We invite letters from Agents who can 
recognize sound opportunities... who Multiple Sistas, Sth anh Dean 
like to work where individual, success- 10 an 


Our Policies fit into present-day con- 
ditions and our methods will help you 
to do a good business. Write, Superin- NEN <7 


BUFFALO MUTUAL LIFE INSURANCE COMPANY* 


E. PARKER WAGGONER, First Vice-Pres. and Supt. of Agents . BUFFALO. NW 
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20 Year Family Income « Spe- 
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Special ¢ 20 Pay Life Special ¢ 10 
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AS | LIVE 


By FraNk ELLINGTON 


OW I know why it is that the pro- 

duction of life insurance invaria- 
bly slows up during September, because 
the same thing has slowed up the pro- 
duction of copy for this column. It’s 
the conventions. Some return with a 
feeling that such perfect feasts of good- 
fellowship should be continued forever, 
and they sit around wishing they might 
be back for another week. Maybe they 
missed Sally Rand’s fan dance, or, 
more likely, some special session that 
they had planned to attend. Anyway, 
they mope. Still others return to their 
offices and spend the balance of the 


| month planning just how to adapt the 


millions of different sales ideas received 
at the meeting. 
* * x 

MOMENT ago I sat at my desk 
A in a state of suspended animation, 
wondering how the American Life Con- 
vention might be getting along, having 
put to bed a press form containing 


| wire reports of early sessions sent in 


by colleagues at the front. In came a 
telegram, and I discovered that it 
wasn’t getting along so well, at least 
from my own selfish point of view, be- 
cause I learned that one of the pro- 
grammed speakers had been unable to 
attend and the substitution will make 


| work in the pages, and how I hate work 


in the pages! But it’s an ill wind, and 
so forth, because the short wire was 
accompanied by one of those inserts 
which advertise the services of the tele- 
graph companies. And don’t those 
boys advertise! Always on the job 
This particular folder told how to get 
more business by spending more money 
—for telegrams, of course. 
* oe * 

UCH and Such a store spends $16.82 
S to send out 61 telegrams and the 
business resulting amounts to $1,500. 


| All manner of firms were listed but I 
| couldn’t find life agents, and what a 
| piker 
| make of the 


some of the fraternity could 
figures quoted above. 
“Sixty cents spent for birthday greet- 
ings; business produced $65,000 and 
four new leads.” Telegrams unquestion- 
ably do accomplish a lot for life insur- 
ance salesmen. I wonder how many 
use them to call attention to change of 
age. Véry likely a great many, as 
every one reads telegrams and such a 
reminder would be sure of attention. 
Applicable also to big policies about 
to lapse. 
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Illinois Legislation 


For Relief Purposes 


Would Affect All Companies in 
State, Levying Stiff Revenue 
On All Income from the State 


Every company incorpo- 
rated or admitted to do business in the 
state of Illinois is facing the possibility 
of having to pay a tax of 3 per cent 
on its net income derived from Illinois 
business, according to a bill now before 
the special session of the Illinois Gen- 
eral Assembly. The tax to become 
effective November 1, if the bill passes, 
would be paid into the emergency relief 
fund until July 1, 1935, and thereafter- 
ward into the common school fund of 
the state. 

The bill is No. 9 in the senate by Sen- 
ator Mason and would affect all corpo- 
rations doing business in this state, 
which of course includes insurance com- 


insurance 


panies. 

The bill’s definition of corporations 
follows: “Corporation means every cor- 
poration for pecuniary profit whether 
domestic or foreign, incorporated or ad- 
mitted to do business in this state.” 

Net income is defined as follows: 

“Increase in value over the purchase 
or face value of property owned by such 
corporation during the taxable year 
(July 1 to June 30). 

“Interest and principal paid to such 
corporation on indebtedness owed by 
any person to it. Rentals and incre- 
ments accruing from property leased or 
hired to another person, during the tax- 
able year. Moneys derived from the 
sale of bonds, shares of stock of all 
classes and grades. Income from all in- 
vestments of any character received by 
the corporation during the calendar 
year. 

“Income incident to the conduct of 
the business of the corporation. Any 
other income during the taxable year 
from any source whatsoever.” 


The following deductions would be 
allowed: 
The income derived from business 


conducted and transacted without this 
state, when no necessary act in the con- 
duct of such business is performed in 
this state. The rental or purchase price 
paid for real and personal property 
necessarily used in the conduct of the 
business of the corporation for the tax- 
able year. Losses sustained during the 
taxable year as follows: Depreciation 
of property used in the conduct of the 


business; non-compensated losses of 
property or equipment; debts due to 
the corporation which have been ascer- 
tained as valueless at the time the re- 
turn required. Moneys necessarily 
expended for salaries and wages at rea- 
sonable rates for officers and employes 
of the corporation; all interest and 
principal paid on the indebtedness of 
the corporation for the taxable year; 
taxes paid to the United States or the 
state or any subdivision thereof, to 
which taxes are paid; necessary expen- 


ditures in the maintenance and opera- 
tion of the business of the corporation 
during the taxable year. 

The bill specifically provides that the 
tax shall be in addition to the taxes im- 
posed under the provisions of any other 
acts relating to such corporations. 

The department of finance would 
administer the act, and penalties are 
provided along with the authority to 
subpena books and records and the 
authority to force officers of corpora- 
tions to testify. 
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For aggressive District Managers in 26 States and the 


District of Columbia, paying liberal first year com- 


missions and non-forfeitable renewals. 


Inquiries are invited from men of character desirous 


of building a successful District Agency with a strong 


Mid-Western Mutual Legal Reserve company. 


Our policies consist of a wide range of low cost par- 


ticipating contracts, designed to meet today’s eco- 
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and Juvenile policies. 
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F. A. Hicks, Superintendent of Agents 
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Joseph E. Lockwood Joins 
Home Life as General Agt. 

Joseph E. Lockwood has resigned 
as assistant vice-president of the Guar- 
lian Life of New York to become Phila- 
delphia General Agent for the Home 
Life of New York. In making this 
change Mr. Lockwood is returning to 
field work where he spent the major 
part of his seventeen years in the Life 
Insurance business. He is an outstand- 
ing agency man and has had a broad 
experience in both home office and field 
agency affairs. 

He was born and educated in Phila- 
delphia and was well known as an ath- 
lete in the University of Pennsylvania. 
In 1916 he entered in the life insurance 
business becoming an agent for the 
Provident Mutual in New York City. 
He held this connection except for two 
years during the war when he was a 
commissioned ensign and naval aviator 
until 1922, when he was appointed 
agency supervisor in Cleveland for the 
same company. A year later he was 
appointed general agent in Kansas City 
for the Provident 

Mr. Lockwood went with the Guar- 
dian Life as general agent in Boston in 
1926. In 1928 he went to the home of- 
fice of the Guardian, at first doing 
agency department work and for the 
last three years sharing his time with 
many other home office activities. He 
has been assistant vice-president of the 
Guardian for the past three years. 





Rate Reductions by 
Reserve Loan Life 


The Reserve Loan Life Insurance 
Company has announced a reduction in 
its rate schedule on the following forms 
of policy: 

Endowment at 85, Continuous Pre- 

mium 

Endowment at 85, 20 Premiums to 

become effective October ist, 1933. 

The net cost of these forms will be 
reduced considerably by this change, 
due to the fact that the cash values re- 
main the same as those granted under 
the old rates. 

Officials of the company indicate that 
this announcement is only a forerunner 
of other changes to be announced in the 
near future as a part of the New Deal 
program which the company is inau- 
gurating. 





Wiley E. Pendleton has been ap- 
pointed General Agent for the Home 
Life Insurance Company of New York 
at Kansas City, Mo. 
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Robertson Law Repeal 
Seems Doomed to Fail 


Texas advocates of the repeal of the 
Robertson Law appear doomed to fail- 
ure in their efforts to have the question 
of repeal or modification of the invest- 
ment clause of the piece of legislation 
submitted at the special session. Gov- 
ernor Ferguson has made it plain there 
will be legislation submitted other than 
contained in the original call, and that 


See 


did not contain anything which would 
include a bill proposing a change in any 
section of the insurance code. 


Texas Association Elects 
DALLAS, TEX., Oct. 10—-W. M. Benton 


of Amarillo was elected president; Mil- 
ton Reese, vice-president, and Frank 
Higginbotham, secretary-treasurer of 
the Northwest Texas Association of 
Life Underwriters at the annual meet- 
ing. 








do it? 


other investments? 


from such taxes? 









Have you life insurance 


—to cover the mortgage on your house so that your 
wife and children will not have to pay it if you do 


not live long enough to clear the debt yourself? 


—to give your family an income or to help put your 


children through college, if you should not be here to 


—to provide for your old age, should you be forced 


to retire from business or suffer losses on property or 


—to cover inheritance taxes? If you haven’t an estate 
on which to pay an inheritance tax, have you a life 


insurance estate which you can leave clear and free 


If you are protected against these contingencies, your 
mind is free from worry; you have made yourself and 


your family secure. You are financially independent. 
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Financial Section Meeting 
(Concluded from page 16) 


Charles B. Robbins, president of the 
Cedar Rapids Life, briefly gave a his- 
tory of the Federal Home Loan Bank, 
the main purpose of which is to estab- 
bank for rediscount for 
loan associations. At the 
there is only one life 
member and there 
why life insurance 

become prominent 
On the other hand, the bonds 


lish a central 
building and 
time 
company 


present 
insurance 
seems no reason 


will ever members 


thereof. 


are safe for investment and will un- 
doubtedly find favor with the com- 
panies, 


The establishment and merit of the 
Home Owners Loan Corporation was 
well presented by Colonel R. T. Stuart, 
president of the Mid-Continent Life of 
Oklahoma City. Mr. Stuart believes 
that this is the greatest effort thus far 
made to aid the individual home owner. 
As a complimentary to the Home Loan 
Bank it is in a strategic position to as- 
sist in the financial rehabilitation of an 
part of our citizenry. As 
evidence he stated that in the United 
States there are twelve million homes, 
on six million of which there are mort- 
gages outstanding. One-fifth of these 
he said were in distress and required 
help. To visualize the need for 
operation with this corporation on the 
part of life insurance, Mr. Stuart 
cited the fact that of the twenty-one 
billion dollars of mortgages outstand- 
ing on homes, six billion was held by 
life insurance companies. 

E. B. Raub, junior associate counsel 
of the Lafayette Life of Indiana, pre- 
sented a thorough analysis of the 
moratoria laws and their application 
to tax delinquency and tax relief. 

Sol Eserey, general counsel of the 
United Mutual Life of Indianapolis, 
outlined the present situation in munic- 
bankruptcy with particular re- 
lation to the Wilcox bill. Mr. Eserey 
stated as evidence of the importance of 
this problem that there were one thou- 
sand out of the two hundred 
thousand outstanding. 

At the afternoon session, J. E. Mc- 
Pherson, treasurer of the Business 
Men’s Assurance Company, of Kansas 
City, in speaking on contracts with 
mortgage loan agents stressed the tre- 
mendous volume of mortgage loans 
held by life insurance companies which 
in 1932 aggregated ten per cent of the 
total assets outstanding. 

The need of proper selection methods 
for loan agents was of first importance. 
After this a contract agreement must 


important 


co- 


ipal 


bonds 








ticipating life insurance. 





PROTECTION 


Monarch specializes in human being insurance . . . 
accident and health and life insurance. 
plans and the most modern forms of noncancellable, 
incontestable and nonprorating accident and health 
policies are issued as well as all standard forms of par- 


MONARCH LIFE INSURANCE COMPANY 


Springfield, Massachusetts 


Cancellable 




















be drawn up which will at once be 
complete and at the same time equit- 
able and fair to both company and 
agents, with due provision for full ac- 
counting practices. 

G. S. Beaumont, of the Continental 
Assurance of Chicago, presented the 
report of the committee on contacts 
with mortgages loan correspondents 
and read the form of agreement drawn 
up by this committee. 


Rules Against Insuring Scrip 

The use of the word “insuring” in 
the corporate name of the National 
Insuring Scrip Corporation, organized 
under the laws of Delaware to engage 
in the sale of scrip good only for the 
payment of premiums on insurance 
policies, violates Section 9 of the Gen- 
eral Corporation Law, Attorney Gen- 


eral John J. Bennett, Jr., has held. 
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New Issues Dominate 


N.A.1.A. Convention 


President Gandy's Report Deals 
With Company Failures, 60 
Day Loss Payments and NRA 
Obligations 


(By a Staff Coscia 


CHICAGO, ILL., Oct. 11.—New 
lems—the products of the depression 
and its attempted cures—interlineated 
President Charles L. Gandy’s report of 
his administration today before the an- 
nual meeting of the National Associa- 
tion of Insurance Agents at the Drake 
Hotel. Company failures, collection 
devices, sixty-day loss payments, the 
NRA—these topics are the chief con- 
cern of the agents today, relegating to 
a minor role the familiar issues of 
former conventions. 

In dealing with company failures the 
report reflects the embarrassment and 
bewilderment of the agents, a “part of 
whose ritual” was the belief that strong 
stock insurance companies could not 
fail. With the difficulties to agents at- 
tendant upon such failures the report 
dealt in a general way. Regarding the 
responsibility of the agent to rewrite 
such business and take the loss him- 
self (a procedure which some insur- 
ance departments have ruled a viola- 
tion of the anti-rebate laws) the execu- 
tive committee feels the question is 
beyond its jurisdiction but recommends 
that local boards act unitedly to pro- 
tect the business of members so em- 
barrassed. 

As a constructive suggestion to ward 
off a repetition of such events, the 
agents stand behind a proposal to 
segregate unearned premiums reserves 
and loss reserves from capital and sur- 
plus investments, both to be invested in 
securities of the type of national, state 
and high grade municipal bonds. Such 
a policy, the agents believe, would af- 
ford absolute protection to insurance 
buyers and place insurance in an im- 
pregnable position without imposing 
hardship on the companies for, it is 
stated, they would receive a fair re- 
turn on such investments and would still 
have other funds for investment in 
securities possibly more profitable but 
assuredly more hazardous. 

With the efforts of various insurance 

(Continued on page 28) 
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N.A.L.A. Convention at Chicago 


Tackles Problems Industriously 


Thirty-Eighth Annual Meeting of Agents Set Terrific Pace 
by Executive Committee; Many Company Officials 
Represented in Large Attendance 


By Rosert Wave SHEEHAN 


CHICAGO, ILL., Oct. 10—Although the Century of Progress 
Exposition—with all its attractions and blandishments—provides 
the background, the thirty-eighth annual convention of the National 
Association of Insurance Agents, in session here at the Drake Hotel, 
is nevertheless a working convention in every sense of the word. 


The pace set by the Executive Com- 
mittee has been terrific. In session over 
the week-end, they continued their de- 
liberations throughout Monday and up 
to a late hour today. The convention at 
large knows they are working because 
the headquarters are in a glass-cur- 
tained room off the mezzanine where 
they can be seen but not heard by those 
who are not a party to their councils. 

Word trickles out into the lobby that 
they are largely concerned with that 
bird which General Johnson advises 
people not to fool with—the Blue Eagle. 
The agents are going to have a code, 
and one of the major problems of this 
convention is what to put in that code. 
It is rumored that there is a division 
of opinion. Some believe that it should 
be a brief document bowing to the Ad- 
ministration’s wishes regarding wages 
and working hours. Others would like 
to lead it up with everything but the 
kitchen sink. 








REPORTS NEW _ ISSUES 











Chas L. Pres. 


Gandy, 


The subject of “fair practices” comes 
pretty close to covering all the major 
objectives of the National Association 
of Insurance Agents. Some members 
feel that the N.R.A. presents an oppor- 
tunity to win Federal endorsement for 
these long fought for principles. Rate 
cutting, branch offices and even the in- 
discriminate licensing of agents might 
be outlawed by an acceptable code, many 
association leaders think. The presence 
of a large number of company officials 
and company bureau heads leads on- 
lookers to believe that they are con- 
cerned over the sentiment in this direc- 
tion. 

It is certain that action taken in 
respect to an agents code will not be 
hasty or ill-considered. It is doubtful 
if the code, in its final shape, will be 
disposed of before this convention ends, 
but at least the sentiment of the entire 
membership will be well sounded out. 

This convention is a good illustration 
of the effectiveness of the National As- 
sociation’s comprehensive organization 
by which the Executive Committee 
steers the way ably supported by the 
National Councillors and the State As- 
sociations which crystallize sentiment 
and opinion and feed the Executive 
Committee the fuel it requires. The 
National Councillors started their dis- 
cussions today with their orange juice 
and coffee. Breakfast conferences were 
held by National Councillors in sections 
—East, Southeast, West and Pacific 
Coast, according to territories as gov- 
erned by the four major underwriting 
organizations of the Fire Insurance 
business. Later they met as a body. 
holding sessions both concurrently and 
jointly with the presidents of State As- 
sociations. At these sessions local prob- 

(Concluded on page 33) 
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Joins Agency 
Department 


When Joseph B. Thompson retired 
from the position of superintendent of 
insurance of the State of Missouri there 
were a number of reports that he was 
to-become an executive of various insur- 
ance companies. It is now announced 
that he has joined the agency depart- 
ment of the Kansas City Life Insurance 
Company. Mr. Thompson was no un- 
tried insurance man when he took over 
the conduct of the Illinois Insurance 
Department for he had been a general 
agent of the Sentinal Life Insurance 
Company, of Kansas City, and made 


there the remarkable record of produc- 
ing nearly half a million dollars of new 
business in one month. He was at one 
time mayor of Ava and was also secre- 
tary to the governor of Missouri. He 
made a host of friends among insurance 
men while he was insurance commis- 
sioner and they will all wish him the 
greatest success in his new position. 





Not at Chicago 


Possibly Chicago and its great Cen- 
tury of Progress Exposition is not such 
a novelty to Illinois insurance men as it 
is to those from other States. At all 
events the annual meeting of the Illinois 


Association of Insurance Agents is not 
to be held at Chicago but at Rockford. 
The date is November 7 and the conven- 
tion headquarters will be the Hotel 
Nelson. 


N.F.P.A. Issues 


Electrical Code 

The 1933 edition of the National 
Electrical Code, which contains regula- 
tions of the National Board of Fire 
Underwriters for electric wiring and 
apparatus, has just been issued by the 
National Fire Protection Association. 

An extensive survey, which has been 
made by the National Fire Protection 
Association in conjunction 
with the Underwriters’ Labo- 
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ratories and Electrical In- 
spection Bureaus throughout 
the country, shows that a 
large portion of the electrical 
fires and accidents attributed 
to electricity are in reality 
caused by the use of unsafe 
cords. 
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Code was originally drawn 
in 1897 as the result of the 
united efforts of the various 
insurance, electrical, archi- 
tectural and allied interests 
which, through the National 
Conference on Standard 
Electrical Rules, composed of 
delegates from various na- 
tional associations, unani- 
mously voted to recommend 
it to their respective associa- 
tions for approval or adop- 
tion; and is now presented 
by the National Board of 
Fire Underwriters with the 
various amendments and ad- 
ditions which have been 
made since that time. 

The National Conference 
having disbanded, the work 
of the Underwriters’ Na- 
tional Electric Association 
and of the National Confer- 
ence was taken over by the 
National Fire Protection As- 
sociation, which now acts as 
sponsor for the project un- 
der the rules of procedure 
of the American Standards 
Association. 

The List of Inspected Elec- 
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trical Appliances published 
semi-annually by Under- 
writers’ Laboratories records 
electrical fittings and mate- 
rials examined and tested and 
found to comply with the 
standards. 
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Inland Marine 
Insurance Course 

Henry H. Reed, general manager, the 
Insurance Company of North America, 
last week gave the first lecture in the 
inland marine insurance course which 
is a part this year of the courses given 
on various forms of insurance by the In- 
surance Institute of America. This is the 
first year that such a course has been 
given and attendance—the large hall on 
the second floor of the New York Board 
of Fire Underwriters building at 85 
John Street, New York City, where it 
was held being crowded—indicated that 
there is a wide interest in the subject. 
Mr. Reed gave an interesting picture of 
the historical background of inland 
marine insurance and a clear definition 
of what it is. He explained in detail the 
New York Insurance Department ruling 
and traced the history of the articles 
of agreement among fire, marine and 
casualty insurers for the purpose of en- 
forcing the nation-wide definition and 
interpretation of the insuring powers of 
marine and transportation underwriters 
which were adopted by the National 
Convention of Insurance Commissioners 
at Chicago last June. (The agreement 
was printed in the September 7 issue of 
The Spectator.) The second lecture in 
this course was held last Tuesday with 
A. Wesley Barthelmes, manager, inland 
marine department, the America Fore 
Group, lecturing on “Furriers’ Cus- 
tomers Insurance.” Next Tuesday 
Ernest G. Shirpser, assistant manager, 
the all risks and inland marine depart- 
ment of the Commercial Union As- 
surance Company, Ltd., will lecture 
on “Jewelry, Fur and Personal Effects 
Floaters.” The lectures will be given 
each week with the exceptions of Dec. 
26 and Jan. 2, up to and including Feb. 
20, and those who will deliver addresses 
are: Carl E. Heissner, underwriter, the 
Insurance Company of North America; 
D. C. Bowersock, marine underwriter, 
Providence Washington Insurance Com- 
pany; Minturn LeRoy, underwriter, 
Chubb & Son; William B. Bunce, vice- 
president, Macomber & Co., Inc.,; John 
J. Manning, underwriter, Newhouse & 
Sayre, Inc.; Samuel Ludlow, Jr., man- 
ager, Registered Mail Central Bureau; 
D. R. Sibley, secretary, Automobile In- 
surance Company of Hartford; Julius 
P. Mayer, superintendent, inland marine 
department, Royal-Liverpool Group; 
M. W. Morron, marine secretary, Aetna 
Insurance Company; Benjamin 0. 
Little, inland marine manager, Insur- 
ance Company of North America; 
George Kuchler, underwriter, Chubb & 
Son; John P. Hollerith, manager, spe- 
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cial risks department, North British & 
Mercantile Company, Ltd.; L. A. Wal- 
ters, adjuster, Albert R. Lee & Co., Inc.; 
P. J. Kirschner, superintendent, inland 
marine loss department, Automobile In- 
surance Company of Hartford, and 
Raymond T. Marshall, secretary-man- 
azer, Inland Marine Underwriters As- 
sociation. 





Now Is the Time 

Along with other advantages enjoyed 
by those who live in the tropics is the 
fact that when November comes around, 
as it is bound to do with irritating 
similarity year after year, there is no 
pressing necessity to inspect, clean and 
otherwse put in order and repair the 
heating apparatus. But we who live in | 
sterner climates may not so lightly 
overlook such preparation for winter. 
It is, indeed, brought forcibly to mind 
by a warning from William B. White, | 
superintendent of the New York Board | 
of Fire Underwriters. He strongly | 
urges that heating equipment in all 
buildings, public and private, be in- 
spected and, that any necessary repairs 
be made before cold weather sets in. 
Flues and smoke pipes should be cleaned. 
Mr. White also urges that lighting 
systems be inspected. He says: 

“The temporary use of motion pic- 
ture machines in churches, schools, clubs 
and assembly halls constitutes a serious 
increase in the normal fire hazard of 
such places if inflammable films are 
employed. A permit from this board 
should be obtained in advance for the 
use of motion picture machines in order 
to comply with the law, as well as the 
terms of the fire insurance policy. 

“Where fuel oil is employed, all pip- 
ing, tanks, valves and burners should 
be carefuly examined to see that they 
are in condition to insure proper per- 
formance. All chimneys and flues to 
which the oil burning equipment is con- 
nected should be thoroughly cleaned of 
soot, scale and other material adhering 
to the interior * * * When a new fuel 
oil equipment is installed, the contractor 
installing such equipment should be re- 
quired to furnish an approval from the 
board in writing.” 

The day of the kitchen range may be 
more or less over, but kitchen ranges 
and other types of stoves in private 
dwellings are by no means extinct. It 
is to be hoped that in addition to heed- 
ing Mr. White’s warning men and wo- 
men who have such heating appliances 
as stoves will resist the age-old urge to 
light some kindling in them and then 
hasten the combustion by throwing on a 





| Same 





pint of kerosene. 


SMOKE 


By RALPH REED WOLFE 


“4 NFINISHED Business” is the 

title of a pamphlet published by 
the American Telephone & Telegraph 
Company, Long Lines Department, 
which I, for one, enjoyed much more 
than the brief, but explicit documents 
which month after month with depress- 
ing regularity I have received from the 
company. But this eight page 
folder makes no mention at all of what 
was charged me, or a visiting friend, to 
talk to Oshkosh or Greensboro. It has, 
instead, a foreword by H. H. Carter, 
general commercial manager, a most 
amusing two page picture and an 
article, “Ye Artfulle Saylesmanne,” 
written, I understand by that well 
known patron of all the arts, including 


journalism, George G. Breed. 
ok . * 


ALESMANSHIP during the Middle 

Ages, if Mr. Breed is to be taken 
literally, was even more exciting and 
adventurous than it is today. What 
particularly interested me, of course, 
was what he had to say about insurance. 
This is what he said on that subject: 

A great deal of insurance was also 
sold in those days, usually by the direct- 
by-mail method. For example, barons 
who maintained a large following of 
men-at-arms and up-to-date dungeons 
were very successful in selling accident 
insurance to merchants who travelled 
the highways that led past their 
schlosses. They also wrote fire insurance 
policies for neighboring peasants on 
their houses, barns, and crops; as the 
vassals of medieval chieftains were 
notoriously careless about fire. 

Many enterprising members of the 
nobility conducted energetic sales cam- 
paigns among other feudal lords in the 
vicinity. In the better circles activities 
of this kind were subject to rules which 
were rigidly observed by all. The ac- 
cepted sales ritual being as follows: 
Approach—at a gallope wearing an 
oversize tin suit; Presentation—swing- 
ing .a battle ax; Close—there was no 
doubt when this happened; the first 
man down was “it” and immediately 
sold out. He was subsequently delivered 
to the local scrap iron dealers. Sales 
work of this kind, however, was only 
undertaken at certain seasons and it 
was considered ill-bred to “contact” a 
fellow-nobleman in a business way in 
the off season, which was generally 
given over to hunting the wild boar or 
peasants with republican tendencies. 

There was also a rigid respect for 
another’s territory among medieval 
margraves, dukes, and other racketters 
of gentle breeding. Any chieftain found 
muscling in on another’s hereditary 
clientele was immediately suspended by 
the local Barons’ Association, indeed the 
erring brother was usually suspended 
from his own battlements. The quality 
of that day always went about things 
in the spirit of fun. 
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Pres. Gandy's Report 


(Continued trom page 25) 


commissioners to police agents in the 
matter of premium collections, the Na- 
tional Association of Insurance Agents 
is not in favor. While admitting that 
collections have been difficult, Presi- 
dent Gandy’s report questions the im- 
plied assumption that many agents are 
constantly behind with their balances. 
He reported that “a past president of 
the Association recently compiled some 
figures taken from the reports of ten 
leading fire companies and ten promi- 
nent casualty companies. He found 
that of the total premiums, the net 
charge-off of these twenty companies 
for uncollected agency balances was 
approximately one-fifth of one per cent 
for the year 1932.” President Gandy 
added that it was “difficult to believe 
that many agents charged off so small 
a percentage for uncollected premiums.” 


Agency Qualification 

The report, which was markedly not 
quarrelsome, chides, however, the com- 
panies on their willingness to have in- 
surance departments become collectors 
for them while at the same time they 
are unwilling to sponsor licensing laws 
that would give the departments an- 
thority to refuse licenses to agents who 
cannot make the grade. The report 
recommends the promotion by the mem- 
bership of the new licensing bill re- 
recently drawn up by _ Secretary- 
Counsel Bennett and remarks that 
though every effort was made to win 
company collaboration on the bill no 
action has been forthcoming. 


Sixty-Day Loss Payments 


The executive committee of the Na- 
tional Association of Insurance Agents, 
after due deliberation, opposes the in- 


voking of the sixty day loss payment 
clause of the fire insurance policy con- 
tract. The very basis of stock com- 
pany operation, President Gandy stated, 
is “Prompt Payment of Losses.” Al- 
though the withholding of loss pay- 
ments for sixty days is undoubtedly 
within its right, fire insurance, the Na- 
tional Association holds, is thereby dis- 
rupting the confidence of the public 
built up over more than a century. 
Although it recommends prompt set- 
tlement only in cases which are with- 
out suspicion, the National Association 
believes that by far the majority of 
reported losses are honest losses and 
confidently expects support of its stand 
from many company executives who 
will be glad to return to a position 
where they can again justify their ad- 
vertising of prompt loss settlements. 


Premium Financing 


The Association, in its report en- 
dorsed that attitude of a joint company 
committee which recently vetoed the 
proposed establishment of a premium 
finance company by the insurance com- 
panies. The agents saw danger in such 
an organization’s making direct contact 
with the assured. 


NRA 


Of the National Recovery Act and 
its significance to the Association, the 
report advised the membership that the 
filing of an agents’ code in Washington 
had received sanction for a postpone- 
ment until a date after the convention 
now in session. 


Fictitious Fleets 


Two old friends elbowed their way 
into this administration report. They 
were the questions of fictitious auto- 

(Concluded on page 33) 
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W. H. Bennett Keynotes 
‘Century of Insurance" Meet 


Urges Agents to Drive Insurance on 
Unimpaired to Another Hundred 
Years of Achievement 


CuHicaGco, ILL., Oct. 11.—Insurance 
under the new deal has its problems 
but it’s not to be believed that the local 
agent, who has made possible the wide 
distribution of insurance protection and 
reduced its cost to the public, is to be 
made to suffer, said Walter H. Bennett, 
secretary-counsel of the National As- 
sociation of Insurance Agents in de- 
livering the keynote address before the 
“Century of Insurance” convention here 
today. 

Mr. Bennett’s scholarly address re- 
viewed the historical highspots of in- 
surance in this country, considered in 
a broad way the agent’s relation to the 
new economic philosophy abroad in the 
land and concluded with an appeal to 
the membership of the National As- 
sociation to carry on its work with 
redoubled intensity and determination. 

In his discussion of the insurance 
agents problems under the National Re- 
covery Act, Mr. Bennett described the 
economic parodox in which the agent- 
employer finds himself: while, on the 
one hand, he desires to join the gov- 
ernment in a campaign to increase em- 
ployment and raise wages, he finds, on 
the other, his meager income pegged by 
state laws, as the increased cost of 
operation, in his business, cannot be 
absorbed in an increased selling price. 

Of price fixing, however, Mr. Bennett 
said that insurance had no terrors. This 
vital part of the revolution in industry, 
he explained is already a vital part of 
insurance. A little adjusting of the 
practices of those who are cutting 
corners for competitive advantage 
would appear to be not only a sound 
undertaking in insurance, but a move- 
ment in line with the National pro- 
gram as well. 

In his concluding words, he said: 

“I appeal to all the friends of in- 
surance throughout the land to forego 
every selfish desire and every ques- 
tionable motive in a determination to 
take advantage of a present public 
consciousness that will materially as- 
sist in placing all insurance on such 
a high pedestal that it will endure un- 
impaired for the next hundred years 
to the lasting credit of all those who will 
to do that which ought to be done. 

“Let me give you the passwords. 
Loyalty! Cooperation! Solidarity! 


99? 


Perseverance! Success! 
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Ernest Sturm Advises 


Companies on N.Y. Plan 


Explains How $2,500,000 of 
Bonds Would Be Distributed 


Ernest Sturm, chairman of the 
Boards of the Continental, Fidelity- 
*henix and other companies of the 


\merica Fore group, as chairman of the 
oluntary committee of fire insurance 
xecutives on New York City refinanc- 
1g plans, on Monday sent to all stock 
companies, whose pre- 
nium New York City is 
$10,000 or over, a letter signed by the 
ommittee, which, in addition to Mr. 
Sturm, includes R. M. W. H. 
Koop, Wilfred Kurth, J. L. Parsons, C. 
F. Shalleross and Harold Warner, out- 
lining what is expected of the fire in- 
with 


fire insurance 
income in 


3issell, 


surance companies in connection 
the New York City refinancing plan, to- 
gether with a summary of the plan it- 


self. The letter is as follows: 


Immediately following the announce- 
ment of a plan of refinancing for New 
York City, agreed to by the City Admin- 
istration and the Commercial Banks, 
a voluntary committee of fire insurance 
executives was formed for the purpose 
of considering the plan and the question 
f the purchase by fire insurance com- 
panies of New York City bonds, the is- 
sue of which is contemplated by the 
plan. 

The undersigned committee has given 
consideration to this matter and has the 
assurance of the commercial banks that 
the adoption of the plan will result in 


placing New York City in a much 
sounder financial condition. The com- 


mittee also has in mind that the enact- 
ment of the emergency tax measures 
which are proposed might create a 
serious situation and serve as an ex- 
ample for the adoption by other cities 
of similar tax measures. The entire 
plan referred to by this letter is con- 
tingent upon the veto of such measures 
by the Mayor and the enactment of leg- 
islation by the Legislature of the State 
f New York to put the plan into effect. 

The committee also feels that the bet- 
terment of New York City’s financial 
condition is of the utmost importance 
to the country as a whole and should 
have a favorable effect on the market 
value of New York City and other good 
municipal bonds, whereas the failure to 
protect and promote New York City’s 
financial welfare, and the possible con- 
sequent default in its obligations, would 
not only be reflected in the falling 
prices of the obligations of this and 
other municipalities, but also in the 
decline in value of the entire securities 
list, resulting in substantial shrinkage 
in portfolio values of the fire insurance 
‘ompanies, and therefore the committee 
has concluded that it would be in the 

(Concluded on page 36) 
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Inter-Ocean Re. Has 
Facultative Office in N. Y. 


The 


Inter-Ocean Reinsurance Com- 
pany, of Cedar Rapids, Iowa, has just 
established a facultative office in New 
York City, in charge of Alonzo Church, 
formerly of New Orleans. 

Mr. Church has had a broad experi- 
ence covering more than a quarter of a 
century in various phases of fire insur- 
ance. He for than twenty 
years with the Insurance Company of 
North America, as state agent. Prior to 
that, he was connected with the Louis- 
iana Rating Bureau. In 1925 he became 
vice-president and underwriting man- 
ager of the LaSalle Fire, in New Or- 
leans, which had an enviable underwrit- 


was more 


ing record. 
The company announces that the in- 


stallation of the facultative office in 
New York has been made necessary by 
the increasing volume of business trans- 
acted with direct-writing companies 
along the Atlantic seaboard, particular- 
ly in the New York and Philadelphia 
districts. 


Victor S. Pearson 


LITTLE Rock, ARK.—Victor S. 
son, 45, president of the State Associa- 
tion of Insurance Agents, died Oct. 3, 
of a cerebral hemorrhage, three hours 
he was found unconscious in his 
the Little Rock-Hot 


Pear- 


after 
automobile on 
Springs highway. 

A native of Sidney, Ohio, Mr. Pear- 
son engaged in the insurance business 
at Muskogee, Okla., before moving to 
Little Rock in 1916. 
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Release of Lists of 
Certificate Holders 


Supt. Van Schaick Explains the 
Policy to be Followed by the 
New York Department 


Superintendent of Insurance of the 
State of New York, George S. Van 
Schaick in connection with the applica- 
tion of Albert A. and Rose Goldeluss 
for a list of certificate holders pur- 
suant to Section 437 of the insurance 
law of New York State has issued the 
following statement: 


Article XII of the Insurance Law 
relative to Guaranteed Mortgage Par- 
ticipation Certificate Protection Cor- 
porations was intended to give certifi- 
sate holders the benefits derived from a 
unified, competent and non-profit mak- 
ing quasi-public agency. The need for 
such agency was .made particularly 
urgent since in many instances certifi- 
sates in small amounts representing 
interests in large issues had been sold 
to investors widely scattered through- 
ut the State who have no means of 
‘communicating with each other or 
forming associations among themselves 
to protect their common interests. The 
indiscriminate release of lists contain- 
ing the names of such investors would 
lead only to a multiplicity of commit- 
tees with attendant heavy expense to 
investors, delay in accomplishing reor- 
ganization of certificate issues and 
further demoralization of the real 
estate market. 

The Legislature, bearing in mind the 
chaos that has been and would be 
sreated by the wholesale, unrestricted 
trafficking in lists of investors, provid- 
2d in Section 437 of Article XII that 
lists of certificate holders shall only 
be furnished to applicants approved by 
the Superintendent of Insurance, in 
whom is vested rule-making power as 
to such applications. Such administra- 
tive control supplements Section 553 of 
the Penal Law which makes it a crim- 
inal offense to traffic in original lists of 
500 or more customers. Since all lists of 
ertificate holders are part of an 
riginal list which contains in excess 
»f 500 names, it is believed the statute 
is applicable. 

The superintendent has no desire to 
ise the power to refuse lists except in- 
sofar as it is necessary to protect the 
interests of the certificate holders. Lists 
will be furnished to applicants acting 
in good faith, where the superintendent 
is satisfied that a useful purpose will 
ye served and that other certificate 
holders will not be exploited. 

Where the information sought will 
be used to buy up certificates from un- 
suspecting holders at a fraction of 
their true value and there is reasonable 
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Excess Insurance Co. 


Reports Gain Over ‘32 


Gross Assets, Earned Premiums and 
Underwriting Profit All Show Sub- 
stantial Increases 





The Excess Insurance Company of 
America reports for the first six months 
of 1933 earned premiums of $1,182,014, 
compared with $1,102,718 for the corre- 
sponding period last year and an under- 
writing profit of $70,822 against $19,- 
937 for the first six months of 1932. 

Continuing the improvement shown 
in 1932, the company also reported 
gains in its other principal items. Gross 
assets as of June 30, 1933, rose to $5,- 
140,140 as against $5,009,301 on March 
31, 1933, and $4,784,727 as of June 30, 
1932. The contingent reserve as of 
June 30, 1933, was $409,435 compared 
with $268,385 for the corresponding 
date last year. Losses paid during the 
first six 1933 amounted to 
$544,805, which is $233,600 than 
the reserves set up on these cases in 
previous statements 

Investment income for the first 
months of 1933 totaled $81,057 com- 
pared with $78,103 for the first half of 
1932. The gain from investments for 
the period ended June 30 amounted to 
$15,798, as compared with a loss of 
$12,454 for the same period of 1932. 


months of 
less 


six 








ground to believe such is the purpose, 
the information will not be furnished. 
The history of reorganizations has been 
marked by the use of lists in some 
quarters to stir up needless litigation 
and promote selfish interests. All the 
authority possessed by the Department 
will be employed to prevent a recur- 
rence of such activities. 

The denial of an application should 
not necessarily be interpreted as a re- 
flection on the applicant. Such denial 
may be necessary to promote the best 
interests of the greatest number of 
creditors. Lists may be denied where 
the superintendent believes that ade- 
quate steps are being taken for the pro- 
tection of the interests of the certificate 
holders. Public policy demands prompt 
reorganizations and hearings on reor- 
ganizations already under way should 
be facilitated and not hindered. 

Mortgagors who seek the names of 
the participants in the mortgages on 
their property will be granted such in- 
formation if the request meets the same 
test of good faith and sound purpose 
required of other applicants. 

On the basis of the foregoing the in- 
stant application is granted. 


New York State Fund 


Shows Business Upswing 

Workmen's Compensation Prem- 
iums Denote Increase in Indus- 
trial Activity 





Corroboration of reports indicating 
a recent upswing in business in New 
York State, with wider employment and 
increased wages, is furnished in a state- 
ment of the written premiums of the 
State Insurance Fund for the last three 
months, made public today by Charles 
G. Smith, manager. These workmen’s 
compensation insurance premiums, be- 
ing based on the payrolls of more than 
27,000 employers distributed widely 
throughout the state, clearly show a 
marked increase in industrial activity. 

“Starting in May, and continuing 
each month since, the written premiums 
of the State Fund have shown an in- 
crease over the corresponding month of 
last year,” Mr. Smith said. “In 1932 
the total premiums written in the 
months of July, August and September 
amounted to approximately $950,000. 
In the same three months of this year 
they totalled approximately $1,400,000, 
an increase of more than 47 per cent. 
Even making allowance for the great 
amount of new business that the State 
Fund has obtained recently, this sub- 
stantial increase proves conclusively 
that industry in the state generally is 
at present on the upgrade. 

“Every type of business in the state 
is represented in the State Fund’s list 
of policyholders. Firms with only a 
few employees and outstanding com- 
panies employing many thousands of 
workers are covered by the State Fund’s 
insurance. Therefore an increase in 
the State Fund’s business such as has 
occurred in the last three months is 
trustworthy evidence of a current state- 
wide industrial revival.” 


Andrews Insurance Agency 
Gets Standard S. & C. . 
The Standard Surety & Casualty 
Company of New York announces the 
appointment of the Andrews Insurance 
Agency, 107 East Court street, Kanka- 
kee, Ill., as general casualty and surety 
agents. The agency was established in 
1914, and the members are well and 
favorably known throughout [llinois. 








WHEN DISASTER 


overtakes 


whether it be the 
result of fire, wind- 
storm, or explosion, 
one need face the loss 
of one’s property with 
but a single anxiety 
—“How soon can I 
rebuild?” Our agents 
can answer you if 
they have written 
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Our agents know 
this company has 
a record for prompt 
payment of legitimate 
claims. Such a re- 
cord—the result of 
years of honest 
dealing —justifies the 
faith placed in the 
company by its policy- 
holders and its agents. 
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Suggests Tying Branch 


Office Provision in Code 


Percy Goodwin's Report Links 
NRA Program of Fair Prac- 
tices to Branch Office Costs 


CHICAGO, ILL., Oct. 11—The possibil- 
ity that the National Association of In- 
surance Agents may attempt to root 
out the branch office system via the 
medium of an NRA code was fore- 
shadowed here today in the report of 
Percy H. Goodwin, chairman of the Fire 
Conference Committee, to an executive 
session of the membership. 

Mr. Goodwin’s report first reviewed 
the history of the branch office contro- 
versy, recalling that the question had 
been withheld from the main convention 
last year in order to permit the fire 
companies to handle it in their own 
way, some representations having been 
made that such steps on the part of the 
companies would be taken. 

Insofar as the casualty and surety 
companies are eoncerned, no word on 
the matter has been received by the 
agents. It is believed that the Confer- 
ences on Acquisition Costs of these two 
branches are supposed to handle the 
problem. 

The fire companies investigated the 
question through the medium of the 
Insurance Executives Association, that 
is, the replies to the agents’ question- 
naire were sent to that organization. A 
check-up shows departmental, branch 
office or home office counter operation, 
established in 55 cities, by 44 companies 
affiliated with the Insurance Executives 
Association, in 31 states and the Dis- 
trict of Columbia. 

A previous rough survey of all branch 
office operation, undertaken by the Na- 
tional Councillors of the N. A. I. A.. 
showed 342 production branch offices, 
representing 124 fire, casualty and sure- 
ty companies. 

Following its studies, the special com- 
mittee of the N. A. I. A. on branch of- 
fices is unanimous in the opinion that 
the branch office menace has not been 
over-emphasized. It is also convinced 
that branch office operation for the 
most part is exacting its toll from the 
public in the form of rates. One of the 
baffling aspects of the case, Mr. Good- 
win reported, lies in the bookkeeping 
methods which do not permit of a 
segregation of branch office costs from 
agency costs. 

At the conclusion of his report, Mr. 
Goodwin quoted the following from a 
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N.A.I.A. Convention at Chicago 


(Concluded from page 25) 


lems were weighed in the light of na- 
tional principles, and national policies 
evolved from the evidence of local con- 
ditions. 

In attendance, this convention is aim- 
ing at all-time records. Registrations 
were expected to be in the neighborhood 
of 1500 by the time the formal sessions 
get under way. 

Though the program is almost strict- 
ly national association, and few com- 
pany men are scheduled to address the 
gathering, the company representatives 
are here in force. It looks like an old- 


time meeting with company headquar- 
ters dotting the entire hotel and the 
familiar heads of the important com- 
pany organizations chatting in the 
lobby. 

The get-together dinner was a huge 
success. The diners heard Donald R. 
Richberg, general counsel to the N.R.A., 
and Ernest Palmer, Insurance Superin- 
tendent of Illinois and an old favorite 
with this convention. Past presidents 
attended in force including James L. 
Case, Frank L. Gardner, Clyde Smith, 
William B. Calhoun, Percy H. Goodwin. 








report made by the special committee 
to the executive committee: 

“The companies have failed utterly 
to lend their support to aid in correct- 
ing the unfair competitive conditions. 

“Fortunately, we see our way out. In 
this regard, the committee is in har- 
mony. The whole background of the Na- 
tional Recovery Act lies in fair com- 
petition in business and industry. We 
believe that the Administration will look 
with favor on our proposal to establish 
fair competition in the insurance busi- 
ness just as it does in the textile, coal 
and other major businesses. We believe 
it is a matter of simple justice to our 
membership to undertake to establish 
such fair competition. We believe that 
in such an undertaking we would have 
the support of the companies which are 
in genuine accord with fair practices in 
the insurance business. We are 
vinced that the National Association has 
an opportunity to justify itself as never 
before through carrying out its part of 
the President’s program, and protecting 
the agents from unfair competitive 
practices and the public from unneces- 
sary expense which perforce must be 
reflected in the rate. 

“Your committee recommends: 


con- 


“That in final preparation of a code 
of fair practices in insurance produc- 
tion, to be submitted to the National 
Recovery Administration, a clause be 
inserted which will limit total produc- 
tion costs of branch offices and home of- 
fice counters: 

“(a) On fire business—to the prevail- 
ing scale of agency commission; 

“(b) On casualty and surety business 
—to the scale of commissions and lim- 
itation of the number of branch offices, 
general and regional agencies, in accord 
with the companies’ own Acquisition 
Cost Rules.” 


Pres. Gandy's Report 


(Concluded from page 28) 
mobile fleets and the reinsurances of 
non-conforming companies. 

The report noted with satisfaction 
that two insurance departments, those 
of New York and Illinois, have recently 
taken definite steps toward the en- 
forcement of time-honored rulings 
against cut rates for employee-owned 
automobiles by means of a fleet con- 
tract arranged between an insurance 
company and some big corporation. 


Non-Bureau Reinsurances 

The National Association scores the 
practice, particularly in the casualty 
field, of bureau companies, which are 
ostensibly trying to maintain the rate 
structure, exchanging reinsurance faci- 
lities with companies which remain out- 
side and deliberately seek to destroy it. 
The report calls attention to a clause 
in the constitution of the National 
Bureau of Casualty and Surety Under- 
writers which forbids the granting of 
reinsurance facilities to companies 
which do not abide by its rates. This 
clause, the report states, is violated 
consistently, and it commends the steps 
which the Bureau is now taking to cor- 
rect the condition. 

The report notes, however, that there 
is also a clause in the Bureau’s con- 
stitution forbidding its members from 
granting reinsurance on bonds to com- 
panies which do not subscribe to the 
Towner Rating Bureau Schedules. It 
is pointed out that a company can cut 
its casualty rates to the bone and yet 
reinsure its bonds to the limit. This 
inconsistency is indefensible, the report 
states, the casualty and surety busi- 
nesses being so interlocked that such 
discrepancies should be obviated. 
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Road Hog Is the School 
Bully Grown Up 

We became interested in the highway 
safety theories of Connecticut’s new 
motor vehicle commissioner, Col. M. A. 
Connor, through reference to his “Citi- 
zens Volunteer Motor Patrol,” men- 
tioned in an article by George Malcolm- 
Smith in The Spectator for October 5. 
The psychology of the reckless driver 
intrigues Col. Connor and his analysis 
of the motivating impulses of road hogs 
indicates a new line of thought on the 
problem of curbing them. ‘“Psychol- 
ogists and students of human behavior,” 
Col. Connor says, “have made investi- 
gations and given great study to the 
complex forces which turn a decent citi- 
zen into an upstart and a boor the mo- 
ment he finds himself at the wheel of a 
motor vehicle. Why, they ask, does the 
driving of a motor car bring out the 
meanest traits in a man’s character? 
Speedy driving, with its attendant nerv- 
ous tension, they say, is frequently lit- 
tle more than the attempt of an indi- 
vidual to ‘Show off,’ to show, in a word, 
how much faster his car is, or at least 
how much more a daring driver he is 
than the other more sane and moderate 
persons on the road. Frequently, fast 
driving is nothing short of arrogance— 
the impulse to flaunt the rights of 
others, to do as one pleases so long as 
the possibility of reprimand or actual 
apprehension is remote. The operator 
who insists on crowding other people 
from the roads, who takes an almost 
fiendish delight in making others on the 
highway apprehensive for their lives 
simply because he feels that he can make 
a safe get-a-way, is at heart a coward, 
and a bully as well. He is in no sense 
different from the school bully who 
picks on the little fellows.” 





"Safety and Economy 
In Heavy Construction" 


Safety, not only from a humanitarian 
standpoint, but in the interests of econ- 
omy and intelligent business practice, is 
preached in a new book by Ray J. Reige- 
luth, a well-known New Haven engi- 
neer. The title of the book is “Safety 
and Economy in Heavy Construction.” 
It is published by the McGraw-Hill 
Book Company. Small, compact and 
well indexed, the book is a convenient 
guide for superintendents and foremen 
engaged in heavy construction work and 
should be of value, also, to insurance 
underwriters and engineers. The pref- 
ace of the book, in fact, contains an 
acknowledgment of the help and co- 





“CASUALTY 





operation given to the author by H. W. 
Heinrich, assistant superintendent of 
the engineering and inspection division 
of the Travelers Insurance Company. 
Mr. Heinrich has frequently contributed 
to the columns of The Spectator. Of 
this book he says: “The great number 
and variety of hazards in construction 
work emphasize the need of safety 
standards in the use of tools and equip- 
ment and in the method of carrying on 
the several kinds of work that are in- 
volved. Construction executives who act 
in a supervising capacity, including 
foremen and gang bosses, should be 
thoroughly acquainted with these haz- 
ards and with practical means for 
guarding against them. For these rea- 
sons I am convinced that a book of this 
kind will serve a useful purpose in the 
conservation of life and property. 





Novelty Shows Simplicity 
of Raising a Check 


We were shown a striking little nov- 
elty the other day designed to develop 
check forgery insurance. It was gotten 
out, we believe, by the Maryland Cas- 
ualty Company. It consists merely of 
a check drawn on August 9th for $27.00 
payable to Stewart and Co. If you hold 
the check against a window and trace 
through a few simple lines that show 
through the light, you have a check 
drawn on August 19th, for $27,000.00 
payable to the order of Stewart H. Cox. 
As an attention getter it’s marvellous. 
Even if it doesn’t effect an immediate 
sale of check forgery insurance, it 
should discourage anyone who sees the 
demonstration from paying a bill in a 
New York night club, let us say, by 
check. 





These Local-Agency- 
Minded Companies 
originated the slogan, 
“Consult your Agent 
or Broker as you 
would your Doctor or 
Lawyer.” 


United States 
Fidelity & Guaranty Co. 


with which is affiliated 
Fidelity and 
Guaranty Fire Corp. 
Home Offices: Baltimore, Md. 
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Commissioner Brown 
on the Depression 


At the recent convention of casualty 
insurance men at White Sulphur 
Springs, W. Va., Commissioner Merton 
L. Brown, or Massachusetts, made some 
timely remarks upon the underwriting 
practices of casualty insurance com- 
panies during the depression and urged 
especially a more conservative policy in 
the selection of risks. 

In part, he said, “The extent to 
which underwriting has been respon- 
sible for the failure of certain casualty 
companies to weather the depression 
cannot be definitely determined, but 
that such underwriting has been a ma- 
terial contributing cause is not to be 
denied. 

“The cut rate company attracts the 
risks which are most easily acquired and 
retained by any insurance carrier. Such 
a company caters to the relatively small 
group of agents who are ready to place 
any risk upon which a commission is 
obtainable. Companies of this type are 
essentially promotion schemes. They 
have no justification for existence 
which is ordinarily relatively transient. 
There are two practices in particular 
which should be mentioned as repugnant 
to sound underwriting. 

“The first is the insurance of risks 
whose potential hazard ordinarily is 
considered remote but which, when they 
do produce claims, entail a heavy bur- 
den on the insuring company. The so- 
called deposit and mortgage guarantee 
contracts are examples of this type of 
risk. 

“The second is the overloading of a 
company with risks for the purpose of 
showing an improvement of its liquid 
condition by increasing its premium in- 
come. 

“It is apparent that in some cases 
this excessive assumption of risks has 
been undertaken with the idea of using 
a portion of the premium income re- 
ceived from new buiness to meet the 
expenses which are constantly arising 
in connection with the older contracts. 
That such a practice is vicious and that 
premiums are needed to defray the losses 
and expenses incidental to the risks 
which produce them, is self-evident. 

“One of the serious ills of casualty in- 
surance is that the theoretically per- 
fect method of procedure is warped by 
the inexorable requirements of practice, 
and that when practice conflicts with 
theory, practice dictates the answer. 
This seems to be true not only of cas- 
ualty rate making, but also of invest- 
ing and underwriting.” 
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An Index of Insurance 
and National Prosperity 


THE SPECTATOR makes a practice of 
passing on to its readers the informa- 
tion it receives from the F. W. Dodge 
Corporation, who gather construction 
statistics, because the information is 
not only directly serviceable to surety, 
fire and compensation solicitors, but is 
an extremely important index to busi- 
ness conditions generally. The building 
trades, it is often said by experts, are 
the key to recovery. Here’s a detailed 
summary of the Dodge Company’s na- 
tion-wide survey for August. 

August construction contracts to- 
taled $106,131,100; this was a gain of 
about 28 per cent over July and was 
the largest monthly total thus far re- 
ported for 1933. For the elapsed eight 
months of 1933 contracts totaled $620,- 
937,600 as against $929,836,500 for the 
corresponding eight months of 1932. 
The gain in contracts over July was en- 
tirely due to increased activity in public 
works and public utilities. For the 
former the August total was somewhat 
more than twice as large as the July 
figure; for the latter August awards 
were almost five times as large as in 
July. Public works contracts were con- 
siderably smaller, however, than in Au- 
gust, 1932, but public utilities awards 
were more than twice as large as those 
recorded in August of last year. 

Residential awards in August showed 
a total of $21,937,000 as against $23,- 
630,400 for July and $20,766,800 for 
August, 1932. For the year to date res- 
idential contracts totaled $158,725,600 
as against $203,205,600 in the corre- 
sponding eight months of 1932. Pub- 
licly-financed construction contracts of 
all types let during August showed a 
good gain over July but were still meas- 
urably lower in volume than in August 
of last year. Privately financed con- 
struction awards of all descriptions let 
during August showed a decline from 
July but were still above a year ago. 

Gains in residential building alone 
over a year ago were reported in New 
England, the Southeast, the Central 
Northwest, Southern Michigan, the St. 
Louis district, the Kansas City terri- 
tory and in Texas. Improvement in 
non-residential building over August, 
1932, was shown in Metropolitan New 
York, the Pittsburgh area, the South- 
east, Southern Michigan, the St. Louis 
district, and the New Orleans territory. 

Commenting on the outlook for the 
rest of the year the Dodge Organiza- 
tion observes: “Contracts of all de- 
scriptions during the final four months 
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of 1933 will probably range between 400 
and 450 millions of dollars for the 37 | 
eastern states. Of this indicated total | 
more than 60 per cent appears as the | 
probable volume of publicly-financed 
work. The full year’s construction con- 
tract total now appears to range be- 
tween $1,000,000,000 and $1,100,000,000 
for the 37 states. During the year 1932 
a contract total of $1,351,158,700 was 
reported for the 37 eastern states.” 





Capital City Surety 
Claimants Paid Off 


George S. Van Schaick, superinten- 
dent of insurance of New York, has an- 
nounced that checks representing a first 
and final dividend of 100 per cent and 
interest are being mailed to claimants 
of the Capital City Surety Company 
whose claims have been allowed by the 
liquidator and approved by the Supreme 
Court of the State of New York. The 
total amount of claims filed with the 
liquidator in the proceeding, exclusive 
of claims of stockholders, aggregate 
$1,943,976. Of this amount $344,678 
have been allowed, $165,489 suspended, 
and $1,433,809 were disallowed. Full 
reserves have been set aside for all 
suspended claims pending their final 
determination. Any ultimate savings 
out of this reserve plus any other sur- 
plus remaining after providing further 
liquidation expenses, will revert to the 
stockholders. 





Insurance Men in New 
York Political Race 


The free-for-all mayoralty race in 
New York has brought into the ranks of 
candidates for important offices two 
well known insurance men. They are 
James J. Hoey and James I. Cuff. Jim 
Hoey has been a prominent figure on 
William Street for many years. For 
the past ten years he has been a mem- 
ber of the firm of Hoey and Ellison who 
do a large agency business in all lines 
of insurance. He was at one time 
deputy insurance superintendent of the 
State of New York. Mr. Hoey, who is 
no novice in politics, is candidate for 
president of the Board of Aldermen on 
the “Recovery” ticket headed by the 
insurgent Joseph V. McKee. Mr. Cuff 
also decorates this ticket, he being the 
candidate for comptroller. Mr. Cuff is 
a lawyer who has had active insurance 
interests for years notably with the In- 
surance Company of North America 





and the Indemnity Company of North 
America. 


The THIRD PARTY 


By Dick JOHNSTON 


T was said of Emily Dickinson that 

she never consulted a _ dictionary 
when writing. She who was so precise 
in her choice of words and who could 
flash a vivid impression before her 
readers’ eyes in a short couplet, was 
more efficient. She would study the 
dictionary for hours at a time, storing 
up the precious words she would one 
day use in her memory. Then when in- 
spiration came, fleetingly as it always 
does, she had the exact words with 
which to imprison it on paper. To that 
habit, perhaps, may be attributed much 
of her genius. She had her materials 
in readiness when the opportunity to 
use them came. . 

Ss #* «© 


HE insurance agent may learn much 
from Miss Dickinson’s example. His 
task it is to give vivid impressions to 
each person he interviews. His inspi- 
rations are the leads the prospect gives 
him in each question or objection. He 
may be able to answer most questions 
approximately, and he may have the 
gift to argue incessantly over any point 
the prospect may bring up, but that is 
not enough. The prospect’s lack of 
knowledge on what he questions is 
quite definite, and he requires an an- 
swer equally definite to make his un- 
derstanding clear. The agent must 
have a sufficient store of knowledge so 
assembled that he may instantly call 
upon it to meet the specific demand that 
may arise. 
* * * 
IS experiences in reading will illus- 
trate the effect of vagueness on the 
prospect’s mind. When one comes across 
an unfamiliar word or phrase in a book, 
the effectiveness of the entire passage 
is lost upon him until he learns the ex- 
act meaning of the word or phrase in 
the dictionary. Thus it is with doubt 
in the prospect’s mind. The agent is 
the prospect’s dictionary for precise 
knowledge concerning all phases of the 
insurance being sold. The agent should 
be constantly adding to his glossary of 
explanations to overcome difficulties 
that arise during the sales talk, and he 
should constantly revise those explana- 
tions until they acquire the exact shade 
of meaning that will make them most 
effective. Many sales are lost because 
the prospect tires of over-long and ob- 
scure explanations, and much dissatis- 
faction results when the client does not 
have the exact knowledge he deserves 


| of what he is buying. 
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Preliminary Report of 


Premiums in California 

SAN FRANcIscO, Oct. 9—During 1932 
net premiums received, for all lines of 
insurance, in California totaled $294,- 
801,110.45 compared with $330,227,- 
135.91 for 1931, according to the sixty- 
fifth annual report of the Insurance 
Department which will be _ released 
shortly. Miscellaneous lines showed 
the greatest percentage of decrease in 
premium income, dropping 60.80 per 
cent, from $2,324,729.29 in 1931 to 
$911,193.16 in the following year. Air- 
craft lines showed the second largest 
decrease, of 53.36 per cent, with pre- 
miums of $76,118.52 in 1932 compared 
with $163,217.01 in 1931. 

Other classes of insurance showing 
premiums during 
compensation, 


major decreases in 
1932 are: *workmen’s 
26.43 per cent; credit, 26.15 per cent; 
title 26.21 per cent; plate glass, 23.27 
per cent; burglary, 21.84 per cent; au- 
tomobile 20.29 per cent. Other decreases 
were: life, 5.83 per cent; ‘fire, 9.60 per 
cent; liability, 11.89 per cent; accident 
13.23 per cent; marine, 
18.09 per cent; fidelity and surety, 
16.13 per cent; mortagage, 3.67 per 
cent; boiler and machinery, 12.89 per 
cent; and sprinkler, 7.44 per cent. Net 
losses paid in California during 193z 
$120,829,974.04 as com- 
the 


and health 


amounted to 
with $127,966,898.42 in 


previous year. 


pared 


R.F.C. Loan Sought for 
Natl. Surety Bondholders 
BALTIMORE, Oct. 9—C. Prevost Boyce, 
of Stein Brothers & Boyce, Baltimore, 
and James J. Minot, Jr., of Jackson & 
Curtis, of Boston, chairman and mem- 
ber of the executive committee, respec- 
tively, of the protective committee of 
mortgaged bonds guaranteed by the 
National Surety Company, announced 
that they have conferred 
with members of the Reconstruction 
Finance Corporation with regard to 
securing a loan of approximately $10,- 
000,000 for the purpose of making 
partial payment in cash to all holders 


last week 


of these securities. 

While no definite plan has yet been 
submitted to the bondholders by this 
committee, it is expected that such a 
plan will shortly be submitted, in view 
of the fact that the group now has on 
deposit in excess of $12,000,000 of these 
bonds. The Boyce committee stated that 
they were not interested in any other 
creditors outside of bondholders. 


H. W. J. Hargrave Resigns 

H. W. J. Hargrave, general claims 
manager in the Eastern Department of 
the Fireman’s Fund Indemnity Com- 
pany, has resigned that position, ef- 
fective October 1. He has not announced 
his future plans. Mr. Hargrave, a grad- 
uate in law from the New York Univer- 
sity, spent several years in the claim 
department of the Indemnity Insurance 
Company of North America. In 1928 
he joined the National Bureau of Cas- 
ualty & Surety Underwriters and or- 
ganized its claim department, continu- 
ing as its head until 1931. 


Ernest Sturm Letter 
(Concluded from page 29) 


interests of these companies to support 
the proposed financial plan of New 
York City and subscribe to these bonds, 
which we understand will be ten year 
4 per cent bonds at par, redeemable 10 
per cent each year. 

This conclusion of the committee is, 
of course, contingent upon the veto and 
the state legislative enactment above 
referred to. 


The fire insurance companies have 


been asked to subscribe to $2,500,000 of 
these bonds out of $70,000,000 to be 
issued, and this committee submits to 
you the question of what part of this 
amount you will subscribe for. 

In order that the subscription may be 
fairly distributed among the companies 
the committee suggests that minimum 
subscriptions for each company be an 
amount equal to 10 per cent of each 
company’s premium income in the City 
of New York as shown in returns to the 
New York Board of Fire Underwriters 
for the year ending June 30, 1933, and 
on this basis your minimum subscrip- 
tion to these bonds would be $ ; 

The committee will thank you to give 
this matter immediate consideration 
and advise Mr. Ernest Sturm, 80 Maid- 
en Lane, New York City, the amount of 
the subscription that you will make, in 
order that if and when bids are called 
for on these bonds the bankers may have 
the assurance that the fire insurance 
companies will subscribe for the $2,500,- 
000 at par. 

The members of this committee have 
given careful consideration to this plan, 
and under all the circumstances have 
concluded and agreed to recommend to 
the financial committees of their respec- 
tive companies subscription to these 
bonds to the full amount for each of 
their companies under the above method 
of apportionment, contingent upon the 
veto and the legislation referred to. 








STATEMENT OF THE OWNERSHIP, 
MANAGEMENT, CIRCULATION, ETC., 
REQUIRED BY THE ACT OF CONGRESS, 
OF AUGUST 24, 1912, 

Of THe SPECTATOR, published weekly at 
Philadelphia, Pa., for October 1, 1933. 

State of Pennsylvania - 
County of Philadelphia |” 

Before me, a Notary Public in and for 
the State and county aforesaid, personally 
appeared Thomas L. Kane, who, having 
been duly sworn according to law, deposes 
and says that he is the President of THE 
SPECTATOR, and that the following is to the 
best of his knowledge and belief, a true 
statement of the ownership, management 
(and if a daily paper, the circulation), etc., 
of the aforesaid publication for the date 
shown in the above caption, required by the 
Act of Aug. 24, 1912, embodied in Section 
411, Postal Laws and Regulations, printed 
on the reverse of this form, to wit: 

1. That the names and addresses of the 
publisher, editor, managing editor, and 
business managers are: Publisher, The 
Spectator Company, 56th & Chestnut Sts., 
Philadelphia ; Editor, Thomas J. V. Cullen, 
243 fest 39th St., New York; Managing 
Editor, None; Business Managers, None. 

2. That the owner is: (If owned by a 
corporation, its name and address must be 
stated and also immediately thereunder the 
names and addresses of stockholders own- 
ing or holding one per cent or more of total 
amount of stock. If not owned by a cor- 
poration, the names and addresses of the 
individual owners must be given. If owned 
by a firm, company, or other unincorporated 
concern, its name and address, as well as 
those of each individual member, must be 
given.) 

American Business Publications, Inc., 239 
West 39th St., New York (Stockholders of 
American Business Publications, Inc., own- 
ing in excess of one per cenf) ; United Pub- 
lishers Corporation, 239 West 39th St., New 
York (Stockholders of the United Publish- 
ers Corporation owning in excess of one per 
cent) ; United Business Publishers, Inc., 239 
West 39th St., New York, N. Y. (Stockhold- 
ers of United Business Publishers, Inc., own- 
ing in excess of one per cent); C. S. Baur, 
Flushing, L. I, N. Y.: George H. Buzby, 
Philadelphia, Pa.; Anna B. Frank, Pleas- 
antville, N. Y.; Fritz J. Frank, Pleasant- 
ville, N. ¥.; Lee, Higginson & Co. (Partner- 
ship), New York, N. Y.; C. A. Musselman, 
Philadelphia, Pa.; the estate of A. C. Pear- 


son, Montclair, N. J.; Lelia C. Pearson, 
Montclair, N. J.; Frederic C. Stevens, 325 
West End Ave., New York; (A) Frederic 
Cc. Stevens Co., 23 Prospect Terrace, Mont- 
clair, N. J. 

NOTE: (A) Stockholders of Frederic C. 
Stevens Co.: Velma S. Stevens, 3225 West 
End Ave., New York; F. C. Stevens, Jr., 
325 West End Ave., New York; Velma I. 
Stevens, 325 West End Ave., New York; 
Frederic C. Stevens, 325 West End Ave., 
New York; Ruth S. Kane, Montclair, N. J. 

3. That the known bondholders, mortga- 
gees, and other security holders owning or 
holding one per cent or more of total 
amount of bonds, mortgages, or other se- 
curities are: (If there are none, so state.) 
American Business Publications, Inc., has 
no bonds nor mortgages outstanding. 

4. That the two paragraphs next above, 
giving the names of the owners, stock- 
holders, and security holders, if any, con- 
tain not only the list of stockholders and 
security holders as they appear upon the 
books of the company but also, in cases 
where the stockholders or security holder 
appears upon the books of the company as 
trustee or in any other fiduciary relation, 
the name of the person or corporation for 
whom such trustee is acting, is given; also 
that the said two paragraphs contain state- 
ments embracing affiant’s full knowledge 
and belief as to the circumstances and 
conditions under which stockholders and 
security holders who do not appear upon 
the books of the company as trustees, hold 
stock and securities in a capacity other than 
that of a bona fide owner; and this affiant 
has no reason to believe that any other per- 
son, association, or corporation has any 
interest direct or indirect in the said stock, 
bonds, or other securities than as so stated 
by him. 

5. That the average number of copies of 
each issue of this publication sold or dis- 
tributed through the mails or otherwise, 
to paid subscribers during the six months 
preceding the date shown above is. (This 
information is required from daily publica- 
tions only.) 

THOMAS L. KANE. 
(Signature of President of THE SPECTATOR. ) 

Sworn to and subscribed before me this 
22nd day of September, 1933. 

[SEAL] Jorn A. CLEMENTS. 

Notary Public, Philadelphia County, Phil- 
yy eo Pa. Commission expires March 9, 
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